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The Prudential Insurance Company of Americal 


FORREST F. DRYDEN HOME OFFICE 


PRESIDENT NEWARK, N. J. 
INCORPORATED UNDER THE LAWS OF THS STATE OF NEW JERSEY 


oc = =D 2 |} nod —~ oC 50 o 




















* 1854 1920 DANIEL H. DUNHAM, President 1853 1920 
7 JOHN KAY,| Vice-President and Treasurer 

— Statement March 1, 1920 NEAL BASSETT, Vice-President Sixty =seventh? Annual Statement 

= 3 : A. H. HASSINGER, Secretary ae ee : = 
— (ORGANIZED 1854) (ORGANIZED 1853) = 
= 1855 1920 = 
= MECHANICS SIXTY FIFTH ANNUAL STATEMENT = 
= The = 


sineienas Colma (ORGANIZED 1855) 


of Philadelphia 


GIRARD 
Fire & Marine Insurance Co. 


FIREMEN ’S of Philadelphia 


Insurance Company 


*Total Assets. . .$2,618,751.57 




















, Total Assets..............$3,057,671.14 

Total Liabilities: of Newark; N. J. 

Cash Capital. .$600,000.00 —— 

tReserve Rein ea 

surance Fund 1,223,036.54 Total Assets............$9,242,501.62 Total Liabilities: 

rea Py = Cash{Capital. .$500,000.00 
{ standin 
| other Liabili- _ | Total Liabilities: — ReserweReinsure 
= WIGMe aarete teen 140,553.14 $1,963,589.68 Cash Capital. Oe Peat ne .$1,250,000.00 ° é -. -2,092,247.15 z 
= Net Surplus............. $655,161.89 | Reserve Reinsurance Fund..... 4,593,871.49 prt Biota = 
= Surplus as to Policyhold- Reserve for Unpaid Losses and ah other Lia- 
= “Tt RRB Ge Nene cuenecraac $1,255, 161.89 all other Liabilities.......... 1,098,237.35 sae aa ee orevenee 
a =,449,é ST 
= (me bag of semanas. etc Pen $6,942,108.84 Net Surplus $277,907 
= fs) ec. 31, 19 and as subsequently 2 = S.. na eae A .16 
— purchased; also uninvested cash. Net Surplus. . : wears ..$% 300, 392. 78 Pe ep ee 
= s s : olicy= 
‘¢ tAs of Dec. 31, 1919.9 —— as to Policyholders.. oe rer oo 8 = etl holders... ... --++ $777,907.16 
4 ompany writes Fire, Tornado, Ocean and Inland a- 
y Company writes Fire, Tornado and Company writes Fire, Tornado and 
LY) Pe at rine and Automobile policies. Automobile policies. 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force  $47,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 


THE TRAVELERS 
INSURANCE oe INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


MULTIPLE LINES—MULTIPLE SALES 


All men are prospects for several lines of insurance. The 
agent or broker who can supply the multiple needs of the public 
ee the broadest andgmost remunerative field for his 
effort. 


_ Life, Accident and Health, Compensation and _ Liability, 
Group, Automobile, Steam Boiler, Engine, Plate Glass, Bur- 
glary Insurance. 

We offer direct contracts to reliable men affording them a 
broad opportunity to increase their income and make certain 
of their future. 

‘ Travelers policies guarantee satisfaction to both seller and 
uyer. 
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MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do _ want to secure a General Agency for yourself? If so, 
read t 


ee WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will py, direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
— WHY should any man be satisfied with a pr'‘icy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
2 nde Kansas, Michigan, Ohio and the District of Columbia. 
Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 


Twenty-Pay- 








FIREMAN’S FUND .INSURANCE COMPANY 
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THE HOME OF SERVICE 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


The Pan-American Way 

In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice-President and General 
Manager, New Orleans, La. 











A Progressive SURETY and CASUALTY Company 
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West Coast Life Insurance Company 


SAN FRANCISCO, CAL. 





STATEMENT DECEMBER, 3], 


1919 





ADMITTED ASSETS 


Real Estate owned. $78,453.20 


Loans on Real Estate (secured by pledge - property 
appraised at $3,700,000). . eae eats 


Collateral Loans. re tats 

Loans'to Policyholders. .. .: ........... 
Premium Notes and Policy Liens........ 
Bonds and Stocks owned. 

Net Premiums Cateinailiiee nl deliewved: 
Interest due and accrued.............- 
Cash in Banks and in Office. ......... 
@eher Assets. ce snc cw eisd wire out 


1,055,424.50 
46,960.00 
759,578.75 
61,669.61 
2,175,216.11 
226,501.34 
42,406.90 
174,474.29 
77,567.40 


Total Admitted Assets... .. $4, 698,2: 52. 10 


INSURANCE 


Insurance in force 


$4,690,478.00 


Increase of 13.45% 


JOHN A. KOSTER, President 


All other Liabilities. . 


LIABILITIES 


$4,053,324.93 
66,014.60 
19,517.48 
41,512.56 
13,159.79 


Reserve on all outstanding Policies. ..... 
Reserve for losses incurred. . 

Interest and Premiums Paid i in se anbiaanie: 
Reserves for taxes payable during 1920..... 


Capital Stock. . $250, 000.00 


Assigned Suaplan (Dielered: ae Ava 

Dividend Funds). . 153,816.51 
Unassigned Suchen... er errr rr | 2S 
Surplus to Policyholders.............. 504,722.74 


ROMAN haa sa ao oe Bok ee Sa een nsne ves aeens Tee 


IN FORCE—PAID FOR BASIS—$39,558,166.00 


INCREASES MADE DURING 1919: 
Admitted Assets 
$550,734.21 


Increase of 13.72% 


Unassigned Surplus 


$53,225.32 
Increase of 111.63% 


OFFICERS 
CHARLES W. HELSER, Vice-President 


GORDON THOMSON, Secretary and Actuary 








THE LATEST MORTALITY TABLES—JUST ISSUED 


AMERICAN-CANADIAN 
MORTALITY INVESTIGATION 


Compiled by Committees Representing the 
ACTUARIAL SOCIETY OF AMERICA, 
AMERICAN INSTITUTE OF ACTUARIES, 


NATIONAL CONVENTION OF 
INSURANCE COMMISSIONERS 


IN TWO VOLUMES 





Based upon experience of 59 legal reserve life insur- 
ance companies. 

Presents actual mortality experience, with comparisons 
thereof with rates shown in existing standard tables. 
Volume II Presents Experience Under Various Policy 
Forms—Term, Whole Life, Limited Payment and 
Endowment. 

Causes of Deaths Among Americans and Canadians 
are compared in a series of tables. 

Experience under Individual policies in excess of 
$50,000 compiled, with Interpretations. This in- 
formation of importance to insurance companies. 
Every life insurance company and actuary should 
possess these books, which contain valuable informa- 
tion and are handsomely bound in half leather and 
cloth. 

Price, $10.00 for each—$20.00 the set 


Orders will be promptly filled by 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














PEOPLES NATIONAL FIRE INS. CO. 


OF PHILADELPHIA 
Statement January 1, 1920 
ASSETS 


Bonds and Stocks... . 
Mortgages, first lien. 
Real Estate. . 

Loans on Collateral. 
Cash in Banks and Office. eee 
Ageritsn Walaneesss 5 6.555 005.6852 aiie'e os 

RRIRGCR UEC R@CMULOER 2 S-< taicils'a v2 sg celal s oy eetaee oe: 


$1,251,938.00 
486,750.00 
200,000.00 
7,000.00 
79,973.05 
168,981.29 
25, 896. 09 


LIABILITIES 
. $110,531.36 

804,794.47 
6,704.16 
17,350.00 


$939,379.99 


Reserve for Losses..... 
Reserve for Premiums in | Force.. 

Ground Rent on Real Estate.. HEE oe 
Reserve for Taxes and other items. tect dy SMe oo 


$ 281,158.44 
1,000,000.00 
Benin $1,281,158.44 


$2,220,538.43 


SURPLUS TO POLICYHOLDERS, $1,281,158.44 


OFFICERS 
spwane Cc. sre President 
A Phe AT ,» Vice-President 
ATES. Secretary 
a M. CAN NING, Treasurer 
WM. G. WIBLE, Asst. Treasurer. 


WALNUT, THIRD AND DOCK STREETS 
PHILADELPHIA 


Net: Suspltigg. 2. <2 sceeteses cares 
Canitak SOc s <5. .:<:.5 oe 5ue ae 























THE SPECTATOR 














ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 

















CONTINENTAL LIFE INSURANCE CO. 


N. J. SCHRUP, President. S. F. WEISER, Secretary. 


MAURICE CONNOLLY, Vice-President. 
C. J. SCHRUP, Treasurer. S. W. WARING, Asst. Secretary. 


DUBUQUE FIRE & MARINE 


Insurance Company 
DUBUQUE, IOWA 


THIRTY=SEVENTH ANNUAL STATE= 
MENT, JANUARY I, 1920 


oy be fy | ren $200,000.00 


RESERVE (Unearned Premium 
and All Other Liabilities).... 1,868,887.79 


i) ae Es 0 658,269.08 
$2,727,156.87 


SUMMARY OF ASSETS 


Loans (being first lien on real 
estate worth over double 
amount of loan)............... $1,018,477.75 


























Issues both Participating and Non=Participating policies Standard Bonds and Stocks...... 1,141,410.00 
providing for Double Indemnity, total or partial dis- Cash in Banks.................. 196,409.49 
ability and surgical operation benefits. Cash in hands of Agents 344.858 36 
: Interest accrued on Loans...... 26,001.27 
ractive Agency Contracts ’ 

Attrac g y $2,727,156.87 

a Salt Lake City, Utah 

e a 
Merchants Life Insurance’ Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states 


WM, A. WATTS, President 














EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 

















enon 
SALESMAN OPPORTUNITY 
Wecan use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
asigt Write for Particulars. 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, 


Gary, Indiana. 
Wilbur Wynant, President. 











PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12=13, 


Lisbon (Portugal) 


Underwriter= Settling Agent 
Insurance Broker 


J. FORCADA & C 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 











Thursday 
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Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 


Horace R. Wemple 
President 


New York New York 





The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 























Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital of 
$1,000,000.00 


Will Do a Re-insurance Business Only 
Ready for Business January 2, 1920 


Home Office 
314-320 M.B.A. Bldg. Mason City, Iowa 

















THIRD SUPPLEMENT TO THE HANDY GUIDE FOR 1919 


The Spectator Company has issued the third supplement to the 
1919 edition of The Handy Guide to Premium Rates, Applications 
and Policies. This supplement contains new policies and the rates 
thereon for such companies as have recently issued new forms, thus 
bringing The Handy Guide fully up to date. Copies will be furnished 
to those subscribers to The Handy Guide whose names appear on our 
books at twenty-five cents each. The price to non-subscribers will 
be fifty cents. The Handy Guide for 1919, with the supplements bound 
in, will be furnished for $3.75, plain edition; $4.00, indexed edition; 
sent postpaid on receipt of price. Address all orders to 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











If you can write Ordinary anda Industrial | 


business in an exceptional field, uncer a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 





THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders = = = $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 





GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
Cc. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 

















THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 





LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 














A. M. BURTON, President 


Home Office : - - : 





LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


H. B. FOLK, Secretary 


Nashville, Tennessee 
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“The Leading FIRE INSURANCE Co. of America” 








Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME. CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 


H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 

















WM. B. CLARK, President 


1819 - 1920 


Oy atoms slbbelebaceur-belem@)elomm Gerba 
of Service 


Losses Paid over $183,000,000 





WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 





AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 

















OF NEBRASKA 


209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


E. M. SEARLE, Jr., Pres. W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 








WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 

















ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance 

















Service of Quality to Policyholders 
Contracts of Superiority to Representatives 





eine Dept, 49 Maiden Lane, all ‘York 
Western Dept., Pacific Bidg., San Francisco 
Northwestern Dept, Palace Bidg., Minne om 























Kristiania Shipping, Insurance and Trading Co. 





A/S 











KRISTIANIA 


(27, Karl Johansgate) 


LONDON, E. C. 2. 


(65, London Wall) 








Manager (Insurance Branch): H. C. O. Sidney 
Insurance and Reinsurance Managers and Brokers 
Facultative Reinsurance and Obligatory Treaties Negotiated 


‘““CLARO”’, KRISTIANIA 


TELEGRAMS: wr ROUTING AVE.,’? LONDON 











on erence 
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‘‘As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the: institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 








N. J. SCHRUP, President. S. F. WEISER, Secretary. 
G, W. MYERS, Vice-President. 
C. J. SCHRUP, Treasurer. S. W. WARING, Asst. Secretary. 


NATIONAL RESERVE 


Insurance Company 
DUBUQUE, IOWA 


FIRST ANNUAL STATEMENT, JANUARY 1, 1920 


CASH CAPIPAD 2.32 .2c. $300,000.00 
RESERVE (Unearned Premium 
and all other Liabilities)........ 158,942.90 
NEP SURBEU Sse ceho sc erence 308,487.15 $767,430.05 


SUMMARY OF ASSETS 


Loans (being first lien on Real Estate 


worth double amount of loan)... $174,500.00 
Standard Stocks and Bonds....... 471,450.00 
Casiv it HAMeS << 6 oo aw sece's oe 5's 90,630.47 
Cash in hands of Agents.......... 23,772.73 
Interest Accrued on Loans and Bonds 7,076.85 $767,430.05 


Net Premiums Received, $230,855.46 
Interest Earned, $21,009.16. 
Losses and Expenses Paid, $87,320.07. 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educationai and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates, 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 


ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT DISABILITY 
Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 











BASIL S. WALSH. President 
JOSEPH L. DURKIN, Secretary 


Independence Square 


P. J. CUNNINGHAM. Vice-Pres. 
JOHN J. GALLAGHER, Treas. 


Philadelphia, Pa. 


























PENINSULAR FIRE INSURANCE COMPANY 


OF AMERICA 
GRAND RAPIDS, MICHIGAN 
Capital $1,000,000.00 
Now Ready For Business 


FIRE § MARINE 


AUTOMOBILE 


TORNADO HAIL 


Farm Property—Hail & Tornado on Farm Crops 
Local Agents wanted who will canvass for Hail Insurance 
A first-class schedule man wanted for special agent for Indiana 


COLON C. LILLIE 
President 


J. FLOYD IRISH 
Sec’y & Managing Underwriter 
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HERE LIES YOUR 
OPPORTUNITY— 


GROUP LIFE 
INSURANCE ! 


Fire Underwriters—Casualty Men— 
Men Handling Miscellaneous Lines of 
Insurance—Men Who Are Writing Cas= 
ualty and Fire Lines of Industrial and 
Financial Institutions: 


The Missouri State Life Insurance 
Company has a very attractive proposition 
for the writing of Group Life Insurance. 


The Missouri State Life has long been 
noted for its pioneering in policy contracts— 
its group contracts cover many new striking 
features and are modern and the latest thing 
in Group Life Insurance. 


The Missouri State Life, with its corps 
of expert group men, is able to send in the 
field men who are qualified to render help 
or counsel in closing group contracts. 


Many business institutions have taken 
advantage of our service and have bought 
Group Life Insurance with the Missouri 
State Life. 


Our contracts for the writing of Group 
Life Insurance are most liberal and attract- 
ive. 


May We Send You Literature? 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Home Office, Saint Louis 





















CONTINENTAL COMMANDS CONFIDENCE 





“America Fore” 
“There must be no deviation from this fixed rule of 


ours to protect the local agent in the field that he is 
given to operate in.” 


THE CONTINENTAL 
INSURANCE COMPANY 
Cash Capital - - TEN MILLION DOLLARS 


HENRY EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane Chicago, Montreal 
New York San Francisco 











NEW YORK 
WM. A. MARSHALL, President 
The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 
For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, 








NEW YORK 








EVERY LIFE MAN KNOWS 


the encouragement of working in a successful atmosphere. 
The Great-West Life during the year 1919 experienced the greatest success of 
twenty-seven successful years. 
In short, for these unequalled Policies there is an unequalled demand. 
Investigate. 


THE GREAT-WEST LIFE ASSURANCE COMPANY. 
HEAD OFFICE — WINNIPEG, MANITOBA 


eneral Accident 


FIRE AND LIFE 


ap. 
{ASSURANCE CORPORATION, Li. 
FREDERICK RICHA.2DSON, United States Manager 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have recetwed the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars, 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Vice-President Second Vice-President 


Robert W. Blake Loughton T, Smith 
Treasurer Secretary 
Sholto D, Kirk 


Fred. B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
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STATE SUPERVISION 

HILE many of the more recent 

activities of the National Con- 
vention of Insurance Commissioners 
have had for their purpose the co-opera- 
tion of the various State supervising off- 
cials in order to secure greater uniform- 
ity of action on problems of a highly 
important character, there seems to be 
one particular phase of supervision 
which has not yet achieved anything like 
the degree of standardization that should 
characterize it, and that is in the matter 
of examinations of companies. To be 
sure, there are certain forms and rules 
of procedure in examining insurance 
companies that are quite generally ap- 
plied in the conduct of inquiries into the 
affairs of individual companies, but there 
is apparently an insufficient measure of 
confidence between the various State 
supervising officials as to the conclusions 
reached in or results shown by such ex- 
aminations. For instance, the Insurance 
Department of New York State conducts 
at least once every three years compre- 
hensive examinations of the business 
and practices of the companies domiciled 
in that Commonwealth. Similarly, ex- 
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aminations are made by the Insurance 
Departments of Massachusetts, Con- 
necticut, etc., into the affairs of the com- 
panies located therein. These examina- 
tions are conducted at great expense and 
with a good deal of care, in the hope that 
down to the smallest detail policyholders 
might have positive assurances that their 
interests are being fully guarded. 

Of course, there is a lack of uniform- 
ity in the insurance laws of the 
several States. Some extend greater 
powers of supervisions than others ; some 
require higher standards of reserves 
than others; some are very arbi- 
trary as to investments, expenditures, 
policy clauses, etc. Now, it  hap- 
pens that, as a general rule, the most 
stringent laws prevail in the Eastern 
States, and it quite logically follows that 
companies which are meeting the high 
standard of legal and departmental re- 
quirements of their own States should 
have some measure of security against 
further investigations which can hardly 
serve any particular purpose, but cause 
a considerable amount of expense and 
require the valuable time of a large staff 
of employees who might otherwise be 
employed to greater public advantage. 

A particular case in point is found in 
the following, which is a copy of a docu- 
ment sent to a number of companies by 
the Insurance Department of a Southern 
State. practically demanding that the 
companies addressed agree to submit to 
examination before said companies are 
granted permission to do business in that 
State : 

AGREEMENT TO SUBMIT’ TO AN 
EXAMINATION 
Whe State Of. 5.4505 senses 
COUnGR OR coe ee es 
This Instrument Winesseth: That for and 


in conisderation of the issuance of a license 
to transact business in the State of.......... 


....for the year 1920, application for which , 


has been filed with the Commissioner of Insur- 
ANCHOR be Sets ceccios the (name of company ) 
of (location of company) does hereby agree 
the Commissioner of Insurance of the State 
Clara core as ora aah may, whenever he deems it 
necessary, make an examination into the finan- 
cial condition of its affairs; that said ex- 
amination may be conducted by said commis- 
sioner, his deputy, or such other qualified per- 
son or persons as he may designate or appoint 
for such purpose; that such of its books, 
papers and securities, as may be required, will 
be submitted to said examiner or examiners; 
that said examiner or examiners shall have the 
right and power to examine its officers under 
oath touching its business and financial con- 
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dition; and that all the proper charges in- 
curred in such examination, including the ex- 
penses of the Commissioner of Insurance, or 
his deputy, and the expenses and compensations 
of his authorized examiner or examiners will 
be paid by said company or association, when 
approved by said commissioner. 

In witness whereof, the said............. 
(name of company) * * * has caused its 
name to be subscribed hereto by its President, 
or other proper officer, and attested by its sec- 
retary, and has hereunto caused its corporate 
seal to be affixed this...... UBS: O8s céaces 1920. 
(Name of Company) 

Dita ws yaa e aaratans 


Its President 


Attested by........ 
Its Secretary 


What is a company going to do about 
it? It’s a demand—sign or get no li- 
cense, and then if the appointed Com- 
missioner happens to be a faithful poli- 
tician the opportunity is offered to pre- 
pare for a junketing and curio-hunting 
expedition from said State Capital to 
your city and office—all at the expense 
of the policyholders. On the other hand, 
if the Commissioner is a good public 
servant, he will quite properly be guided 
by the reports of the home State exami- 
ners and thus save the policyholders’ 
money, as well as allow promising young 
men to spend their time in productive 
employment. 

We have met some insurance men who 
are pessimistic as to the prospect for con- 
tinued improvement in State supervision 
—who believe that the diversity in State 
laws will always preclude the securing 
of the best possible results from Govern- 
mental regulation. 

It is earnestly recommended that the 
National Convention of Insurance Com- 
missioners shall continue to urge that 
the examinations by companies’ home 
State departments shall be accepted as 
adequate by insurance departments of 
other States ; or that, if this is not always 
possible, examinations shall be mini- 
mized by the making of joint investiga- 
tions by different States requiring them, 
at the times of periodical examinations 
by home departments. 

For instance, the triennial examination 
of such a State as New York or Massa- 
chusetts ought to be accepted as sufti- 
cient evidence of financial responsibility 
and strength to meet the requirements 
for admission to any other State whose 
laws are less stringent. If doubt exists 
in the mind of the Commissioner he 
might, by co-operation with the super- 
vising official in the home State, obtain 
such information as he desires without 
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the necessity for requiring a detailed ex- 
amination on his own account. If such 
a procedure is not satisfactory, then a 
system of standardized joint examina- 
tions, made by several departments in 
conjunction might be made, not more 
frequently than each three years, except 
for such cause as the Commissioner in 
the home State might deem to be neces- 
sary, such joint examination to be ac- 
cepted by the Commissioner in the home 
State in lieu of examination by himself, 
although it would seem wise that in all 
joint examinations the Commissioner in 
the home State should be a participant. 
The report of this standard examination 
could then be obtained upon application 
to the Commissioner in the home State 
by any Insurance Commissioner of any 
other State, such report to be used as a 
guide in the issuance of licenses, 

There are a number of insurance de- 
partments of prominent States like New 
York, Massachusetts, Connecticut, Illi- 
nois, Ohio, Wisconsin, etc., whose stand- 
ards are high, and when these depart- 
ments make examinations of their home 
companies, insurance departments of 
other States have good reason to place 
confidence in the reports. The fore- 
going suggestions, however, are submit- 
ted for consideration of prominent in- 
surance departments considering com- 
panies applying for admission or doing 
business in the States, and which have 
home offices in States where insurance 
departments are not as well organized or 
equipped to conduct exhaustive examina- 
tions and pass proper judgment upon the 
facts ascertained. 

In the future development of State 
Supervision of Insurance, it should 
eliminate all methods which are antag- 
onistic to the interests of insurance, and 
the supervising officials cannot act too 
soon in taking steps toward removing 
from the codes or rules in the less im- 
portant States, requirements of the ar- 
bitrary character illustrated in this article. 

Whether the form quoted is required 
by law or has been evolved by the Insur- 
surance departments considering com- 
sets a bad precedent. There is no doubt 
that the various State laws give power 
to their State insurance officials to ex- 
amine companies when necessary for the 
protection of citizens, and domestic com- 
panies must be investigated at specified 


intervals. The examination reports of 
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one State upon its own companies ought 
to be a sufficient evidence of their con- 
dition to be accepted by other States ; 
but the plan of joint examinations, when 
required to be made by home depart- 
ments, should afford a way of complying 
with statutory provisions in other States, 

A spirit of liberality towards the in- 
surance companies on the part of the 
Commissioners of the more important 
States has been noticeable of late, the 
efforts of the Commissioner of Virginia 
to bring about the repeal of the special 
deposit law of that State, being an ex- 
ample thereof. There is a growing ten- 
dency among the officials of the States in 
which the insurance departments are well 
developed to take broad views, rather 
than to endeavor to aggrandize their own 
official positions; and such attempts to 
impose onerous and non-essential condi- 
tions upon the insurance companies seem 
more freauenily to originate in the States 
whose insurance departments have not 
been developed to so high a degree of 
efficiency. 


LIER has been an abnormal amount 
of sickness in different parts of the 
country during the past few months, in- 
cluding many cases of influenza, though 
in a somewhat milder form than pre- 
vailed a year ago. The health conditions 
during the past year and a half have 
been such as to lead a great many people 
to think more seriously than usual on the 
subject of life insurance. Not only this, 
but, with business conditions so upset and 
abnormal, there has been additional rea- 
son for giving close attention to this 
important subject. Undoubtedly, the 
people of this country, jolted from their 
routine methods of life by the war and 
the conditions which accompanied and 
have followed it, have been confronted 
by new contingencies and have come to 
understand better and to appreciate more 
the advantages afforded by life insur- 
ance contracts. Just how long this con- 
dition of affairs may continue it is im- 
possible to foretell; but the insurance 
agents of this country should make the 
most of their opportunities while the sit- 
uation is favorable for their work. 


—Application is being made by the Millers Mutual 
Fire of Illinois, of Alton, to enter New York State. 
It is also applying for membership in the New York 
Fire Insurance Exchange. 
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NEW YORK SURVEYS 


A. C. Hegeman’s Experiences.—A. C. 
Hegeman of Davis, Dorland & Company, 
New York, was a passenger on the ill-fated 
Old Dominion liner “Princess Anne,” on a 
trip just prior to the one which ended in 
her destruction on the Long Island shore. 
While at the Hotel Chamberlain, at Old 
Point Comfort, Mr. Hegeman cast his 
trained eye over two warehouses situated 
near the hotel, and remarked to a friend 
that, if the hotel ever burned, those ware- 
would be doomed also. Sure 
enough they were burned when the hotel 
was destroyed by fire last Sunday. On his 
trip, Mr. Hegeman also visited Richmond, 
staying at the Hotel Monticello. Let us 
hope that that commodious hostelry is not 
doomed. Some of Mr. Hegeman’s friends 
ask if he is a Jonah, while others say 
he bears a charmed life, as he escaped the 
wrecking of the “Princess Anne” and the 
burning of the Hotel Chamberlain, where 
many guests had to run for their lives. 

Increase in Losses.—There is no deny- 
ing the fact that the losses for January and 
February this year have been appreciably 
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higher in the same months of 1918 and 1910. 
This might well be expected in view of the 
cold weather plus the unusually bad traffic 
conditions which have prevailed in the large 
cities in the East. Apparently there has 
not been a winter for some years when the 
work of properly clearing the streets for 
traffic has fallen down so badly. 

The Noonday Lectures.—For the present 
week, the lectures in the Insurance Insti- 
tute courses were delivered by James D. 
Waite of the office of Wallace Reid & 
Company, Inc., who gave his last lecture on 
“Fire Prevention and Protection.” In the 
casualty course the lecture was delivered by 
H. C. Wieberg, and the subject was “In- 
spection of Risks.” This is the first of 
two lectures by Mr. Wieberg. The third 
was the second and last lecture of C. D. 
Sheffe of the London Assurance. Both Mr. 
Wieberg and Mr. Sheffe are new speakers 
in the insurance courses. It is the 
throughout these courses to develop new 
speakers and the effect is meeting with good 
success. Mr. Sheffe’s subject dealt with 
metal industries, which is a required special 
hazard for this year. 

Sprinklers and Air Raids.—Fvidence is 
now to the front that in connection with air 
raids on London the fire loss was consider- 
ably diminished by the presence of 
sprinklers in many risks. It seems to be 
conclusively established, and is one more 
point in favor of sprinklers. 

As to Charging for Fire Departments. 
Suppose there was a law on the statute books 
that made the owner of a property responsi- 
ble for a charge for the service of a fire de- 
partment! Would it not be beneficial in 
connection with the subject of fire preven- 
tion? It undoubtedly would be worked out 
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as an expense and carried over into the 
tenant’s charge, in which case there would 
be pressure brought to bear on all con- 
cerned to keep the premises in better con 
dition. It would, of course, be one of those 
things which would lend itself to insurance 
and could be taken care of by policies of 
insurance. The entire charge of a depart- 
ment could not be taken care of in this way, 
because the community, as a whole, has a 
vital interest in diminishing loss by fire. 


CHICAGO AND THE WEST 


J. B. Tallman Promoted.—J. B. Tallman, 
special agent for the Royal Exchange, has 
been made Western general agent with 
supervision over Illinois, Indiana, Minne 
sota, Wisconsin and South Dakota. 

Milwaukee Mechanics in Chicago.—G. I. 
Milke, an examiner in the Western depart- 
ment of the Fidelity-Phenix, has been ap- 
pointed State agent in Northern Illinois for 
the Milwaukee Mechanics. Wm. P. Enz- 
weiler, Cook county special agent for the 
Continental, has resigned to accept a similar 
position with the Milwaukee Mechanics. 
The latter company is now under the Cook 
county management of L. P. Warren, son 
of \V. W. Warren, formerly Western man- 
ager of the Liverpool and T.ondon and 
(slobe. 

R. A. Eliason Accepts New Position. 
R. A. Eliason, until recently with the Na- 
tional Inspection Company, has been ap- 
pointed State agent in Illinois for the fire 
and marine underwriters of the Automobile 
of Hartford. 

National Fire Protection Association.— 
The annual meeting of the National Fire 
Protection Association will be held in Chi- 
cago, May 4-6. This meeting will be pre- 
ceded by the annual meeting of the Na- 
tional Uniformity Association. 

H. W. Riser Resigns.—Henry W. Riser, 
for.the past two years with the Western 
improved risk and brokerage departments 
of the National of Hartford, has resigned 
as of March 15. 
failure to comply with orders to remedy 
defects. ‘Twenty-eight persons lost their 
lives in January through burns and twenty- 
seven were injured through fire. 

Scottish Union Appoints Special Agent.— 
\. A. Baxter has been appointed special 
agent for the Scottish Union and National 
in Illinois, assisting State Agent T. R. 
Fletcher. Mr. Baxter was formerly with 
the Western department of the Connecticut 
at the Hartford office, and has had experi- 
ence in the National Inspection Company, 
and also in the Western department of the 
Queen and Continental. 


BOSTON AND VICINITY 


Atwood Fire in Boston.—The Atwood 
Fire Insurance Company of New York, an 
outgrowth of the Preferred Accident In- 
<rance Company, organized to write auto- 
mobile fire hazard, has been admitted to 
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Massachusetts and will operate in Boston 
with Percy A. Goodale of the office of Wil- 
liam E. Davenport & Company as agent. 
Mr. Goodale already represents the Pre- 
ferred Accident for automobile liability. 
The Atwood Fire, it is understood, will 
write the same grade selected risks for 
which the older company has become 
known, and its entrance into the Boston field 
for its initial territory is taken as indicative 
of a marked improvement in the automobile 
hazard in this city. 

Nordisk Enters Massachusetts. — The 
Nordisk Reinsurance Company of Copen 
hagen has been admitted to Massachusetts 
and is in the office of Hinckley & Woods, 
Boston, 

Re-Rating for Salisbury Branch.—The 
New England Insurance Exchange is re- 
rating Salisbury Branch, Massachusetts, be- 
cause of the discovery that the water supply 
there is inadequate for fire prevention needs. 

New Exchange Members.—\W. M. Wake- 
man, Jr., special agent in New England for 
the newly admitted Ohio Farmers, was 
elected to membership in the New England 
Insurance Exchange at the last weekly 
meeting. Other new members are C. C. 
Hewitt, special agent of the National. 
Colonial and Mechanics and Traders, and 
C. J. Bauerie, Jr., of the same companies. 

Boy Scouts Help Fire Department.—Re- 
sponding to a call by the Lynn Chamber of 
Commerce, 150 members of the Lynn Boy 
Scout organization went to work at the 
snow banks surrounding the hydrants of 
the city and dug out all the snowed-in hose 
connections, and cleared the way to each 
hydrant, thereby relieving the fire depart- 
ment and business men of the city from a 
load of anxiety and undoubtedly saving the 
city and insurance companies operating 
there from real conflagration danger. 


Marquette National Fire, Chicago 


The successive annual statements of the Mar- 
quette National Fire Insurance Company of 
Chicago, since it began business in 1915, have 
given strong evidence of the progressive spirit 
which animates the management of that com- 
pany. Before beginning business the Mar- 
quette National had a capital of $300,000, as- 
sets of $334,034, and a net surplus of $34,934, 
while its statement, as of December 31, 1919. 
shows $1,410,203 of assets, $300,000 of capital 
and a net surplus of $301,445. The company 
has built up such a volume of premium income 
as to require an unearned premium reserve of 
$710,363. In round numbers the company made 
increases last year of $255,000 in assets and 
$267,000 in premium reserve. The company’s 
loss ratio has always been very favorable, in- 
dicating a wise selection of risks by the under- 
writing department. The officers of the Mar- 
quette National Fire are: President, Anthony 
Matre; vice-presidents, Henry Reis, M. D., and 
Joseph Berning; secretary-treasurer, Napoleon 
Picard. 
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FIRE INSURANCE IN N. Y. 





State Superintendent Phillips Outlines 
Happenings of 1919 





CITY’S RATE SITUATION DETAILED 





Question of How to Determine What Constitutes a 
Fair Underwriting Profit Admittedly a 
Puzzling One 


Jesse S. Phillips, State Superintendent of 
Insurance, transmitted to the legislature 
at Albany last week the preliminary text 
of his annual report. The most important 
development of the year in the field of fire 
insurance rates was, Mr. Phillips states. 
the discontinuance of the ten per cent war 
surcharge which fire insurance companies 
had imposed upon all fire policies effective 
in this State since the winter months of 
1917-18, in anticipation of largely increased 
taxes and expenses due to war conditions. 
The records of the companies showed 
clearly, he adds, that such increase was 
more than offset by the surprising increase 
in premiums received both from their fire 
and marine business and also from side 
lines such as explosion, bombardment and 
riot insurance. Accordingly, the companies 
removed the surcharge as of September 1. 
1919, following a recommendation adopted 
by a special committee of the National 
Convention of Insurance Commissioners. 
Mr. Phillips refers to the fact that a spe- 
cial committee of the National Convention 
of Insurance Commissioners is giving 
serious study and consideration to the im- 
portant question: “What is a fair under- 
writing profit?” Upon the answer to this 
question and upon determination of how 
this profit should properly be arrived at 
concerning which Mr. Phillips reports the 
existence of an irreconcilable difference of 
opinion, will doubtless hinge the level of 
fire insurance rates throughout the various 
States, as well as the methods to be fol- 
lowed in equalizing such rates. 

Reference is made at length to the in- 
vestigation of the New York city fire rate 
situation. A tabulation of the data obtained 
shows a premium income for 1918 in excess 
of $37,500,000 for Greater New York city, 
with losses slightly under $13,500,000. or 
thirty-six per cent of the premiums re- 
ceived. It is important to remember, how- 
ever, that during this year the ten per cent 
surcharge was in force, which accounts for 
about $3,000,000 of premiums. As this sur- 
charge has been removed, there is now to 
that extent a reduction in the rate and the 
resultant premium income. The expenses 
incurred in transacting this business ap- 
proximated forty per cent of the premiums 
received. The experience for 1918 was the 
best of any year during the existence of 
the New York Fire Insurance Exchange. 

Mr. Phillips states that there has been 
little change in the general rating situation, 
except that an agreement has been reached 
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by the board and non-board companies 
whereby the board company rates will be 
placed at the disposal of the non-board 
companies, thus making unnecessary at this 
time the legislation sought last year amend- 
ing section 141 of the Insurance Law. 

The action of the New York Fire Insur- 
ance Exchange in refusing to allow credit 
in the fire premiums for the installation of 
a sprinkler system equipped with the Con- 
ran sprinkler head is dwelt upon. After 
an extended investigation, in which many 
witnesses were examined and much testi- 
mony taken, Mr. Phillips decided that the 
action of the New York Fire Insurance Ex- 
change constituted an unfair discrimination 
and accordingly he issued an order direct- 
ing that such discrimination be removed. 

Because of the increasing demand of 
farmers for more complete coverage 
against the ordinary risks of farm losses, 
Mr. Phillips reeommends an amendment to 
section 110 of the Insurance Law which 
will permit fire and marine insurance com- 
panies to indemnify farmers for losses to 
crops and farm produce caused by flood. 
drought and other climatic and weather 
conditions, as well as damage caused by 
insects or disease. Mr. Phillips believes 
that such insurance will be a great benefit 
to the agricultural interests of the country. 


Peoples National Fire Insurance Company 
of Philadelphia 

A notable increase in the business of the 
Peoples National Fire of Philadelphia in 
1919 is reflected in an increase of about 
$67,000 in the unearned premium reserve of 
the company, which now reports assets of 
$2,220,538. and a surplus to policyholders 
of $1,281,158, including $1,000,000 capital. 
The chief liability is its premium reserve 
of $804,794. The company wrote about $1,- 
031,000 of net premiums last year, upon 
which its ratio of losses incurred was but 
fifty per cent. Among the larger items of 
resources Bonds and stocks, $1,251.- 
038; first mortgages, $486,750; real estate. 
$200,000; cash, $79.973, and agents’ balances. 
$108,981. The officers of this reliable com- 
pany are: President, Edward C. Stokes: 
vice-president, J. Hector McNeal; secre- 
tary, M. B. Yates; treasurer, J. M. Canning: 
assistant treasurer, William B. Wible. 


are: 
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FETNA IN AERIAL INSURANCE 


Aircraft Risks of All Kinds Written by 
Hartford Organization 

With their comprehensive facilities for 
insuring all classes of risks, the AXtna Life 
Insurance Company and its affiliated com- 
panies, the A*tna Casualty and Surety Com- 
pany and the Automobile Insurance Com- 
pany, have definitely entered the field of 
aircraft insurance and are now issuing air- 
craft policies covering the full range of 
protection made necessary by the owner- 
ship or operation of land or sea planes. 
With the addition of aircraft insurance, an 
7Etna policy may now be obtained for prac- 
tically every insurance hazard—on land, on 
sea and in the air. 

Under 7Etna aircraft policies, six forms 
of protection are available, namely, fire and 
transportation, collision, public liability, 
property damage, workmen’s compensation 
and personal accident insurance. The 
various forms of aircraft insurance will be 
handled in a newly organized aircraft de- 
partment at the company’s home offices in 
Hartford. Aircraft accident policies will 
be issued to both passengers and pilots. All 
forms of A£tna aircraft insurance will be 
written within any reasonable limits. 

Because of the lack of experience in this 
class of insurance and the rather serious 
hazards attending the operation of aircraft, 
it may be assumed that the A*tna, in com- 
mon with other companies, will proceed 
conservatively in the acceptance of aircraft 
Considerable credit should attach to 
the pioneers in this line, because it would 
seem that the entry of companies in this 
field is based more upon a desire to serve 
the needs of the insuring public than any 
present idea of underwriting profit. 

At the second annual aeronautical ex- 
position of the Manufacturers Aircraft 
Association, now being held at the Seventy- 
first Regiment Armory, New York, the 
Affiliated AEtna Companies have a_ booth 
where full information concerning the 
lines of A®tna aircraft insurance 
may be obtained. 


risks. 


various 


Hanover Fire Insurance Company, 
New York 
Great strides were made last vear by the 
Hanover Fire Insurance Company of New 
York, as is shown by its sixty-seventh annual 
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statement. Its assets increased over a half 
million dollars, and its net surplus increased 
nearly $300,000, despite the fact that nearly 
$300,000 was added to the unearned premium 
reserve. An increase of nearly $400,000 in net 
premium income is also noted. 

The Hanover Fire closed the year I919 
with $6,373,120 assets, and a surplus as to 
policyholders of $1,920,868, inclusive of $1,- 
000,000 capital. Its unearned premium reserve 
for December 31 last was $3,636,508, which is 
about ninety per cent of last year’s net pre- 
mium income, the latter having been $4,050,- 
631. The combined ratio of losses incurred 
and expenses in I919 was only about eighty 
per cent of premiums written. 

Among the resources of the Hanover Fire 
are noted bonds and stocks valued at $3,975,- 
148; the next largest item among the assets 
being real estate appraised at $979,300, which 
consists of the company’s home office build- 
ing’ at 34-36 Pine street, New York, a sub- 
stantial thirteen-story structure. Premiums 
in course of collection amounted to $740,931, 
cash in office and bank aggregated $405,106, 
interest accrued amounted to $33,530, while 
other admitted assets aggregated $230,105. 

R. Emory Warfield is president of the Han- 
over Fire; Fred. A. Hubbard is vice-presi- 
dent; E. S. Jarvis is secretary, and William 
Morrison is assistant secretary. The com- 
pany has gained an enviable reputation for 
the conservation of its management as well 
as for its just dealings and_ financial 
strength, 


Fire Reassurance Company of New York 

Notice has been filed of intention to or- 
ganize the Fire Reassurance Company of 
New York. The company will make insur- 
ance against loss and damage by fire, storms 
and civil commotions; also all kinds and 
classes of marine insurance The following 
are given as the incorporators: 

A. S. Welter, Wm. W. Reynolds. George 
E. Jones, C. F. Sturhahn, V. C. Vaughan. 
A. Terry Post, Edwin G. Seibels. Raymond 
E. Jones, Wm. H. Sale, F. R. Woodbury, 
Hunter Wykes, B. N. Carvalho, William L. 


Schweikert. 


Alabama Law to Be Attacked 
lire insurance companies are notifying 
their Alabama agents not to pay taxes to 
local fire departments in that State. The 
constitutionality of the new law, providing 
for such taxes, is to be attacked. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mor. 
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INCENDIARISM FOR GAIN 





F. R. Morgaridge Outlines Nature of 
Fire Companies’ Most Serious 
Problem 





DIFFICULTIES OF PROSECUTION 





National Board's Finger Print and Bertillon Meas- 
urement System an Aid in Convicting 


“The Good Book says love of gold is the 

cause of evil. Real incendiarism is caused 
by greed for gain.” This was the con- 
clusion expressed by F. R. Morgaridge of 
the arson department, of the National Board 
of Fire Underwriters, at the tenth annual 
gathering last week of the National Fire 
Club in Hartford. The latter is an organi- 
zation of employees of the National Fire 
Insurance Company and the banquet drew 
the largest gathering in the club’s history. 
More than 125 home office members were 
present, while President H. A. Smith and 
other officers were among the speakers. 
The address by Mr. Morgaridge was the 
principal one of the evening. 
' The speaker gave a comprehensive out- 
line of the problem as it concerns the insur- 
ance companies. Although only some $8,- 
000,000 annually is recorded as the loss from 
incendiary fires, the actual amount, he 
pointed out, is vastly greater, owing to the 
tremendous number of fires, causing $88,- 
000,000 annual loss, “causes unknown.” Con- 
tinuing, Mr. Morgaridge said: 

The arson laws are based on the old com- 
mon laws of England. Particularly in the 
Eastern States it is difficult to prosecute 
unless in the case of the burning of dwelling 
houses, and in some States a person renting 
or leasing a house cannot be reached by the 
law for incendiarism. In some of the Mid- 
western States the laws are more liberal. 
while in New Jersey and a few other States 
arson is a crime against the community. 
_A large part of the incendiary losses by 
fire are caused by mental defectives. persons 
of undeveloped intellect, pyromaniacs. 
Sometimes it is found that arson has been 
caused by some person leading an irksome 
or humdrum existence. It used to be said 
that more farmers’ wives become insane 
than women of any other class, because of 
the lonely lives they lead: many fires have 
been caused by people who set incendiary 
fires in order to break the monotony of a 
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dull existence. However, the particularly 
dangerous firebug is the one who sets fires 
for the joy of seeing fire. 

In Cambridge, Md., there were recently 
a succession of fires. The board was asked 
to investigate, and it was found that they 
had been set by two boys seventeen or 
eighteen years old. We discovered that 
the first had been set when they were to- 
gether, smoking cigarettes in a shed. One 
dared the other to throw his cigarette into 
a pile of excelsior on the floor; finally both 
of them threw their cigarettes into the mass 
of inflammable material. There was a 
small fire. The next day these boys set 
another; finally, setting fires became an 
obsession and they burned down several 
large buildings and the high school in that 
place. One of these boys was a son of the 
local Fire Commissioner, another had been 
severely burned by a lamp explosion when 
very young and had nearly died as a result. 

The real incendiarism, however, is caused 
by the greed for gain. This is an age of 
great commercialism. A man is often 
judged rather by what he has than for what 


he is. There must a different attitude 
towards crime, particularly in our large 
cities. We are too tolerant of the man who 


tries to get something at the expense of 
someone else. 

In order to convict a person of incendiar- 
ism it is necessary to prove to the court 
that the fire was not due to natural causes, 
to overcome the supposition that the fire 
was due to a natural accident, but due to 


design. Then the evidence can be pro- 
duced. 
Incendiarism is difficult to prove. [Even 


if a man made a confession he might not 
be allowed to go before a jury, because, 
outside of the confession, there is not 
enough evidence to convict. There must be 
a certain amount of evidence. We fre- 
quently hear it said that arson cases are 
difficult to prosecute. However, the real 
trouble is in making investigations and in 
gathering the evidence, which is usually 
circumstantial. 

So far as incendiaries are concerned, the 
danger to insurance companies is not really 
from the man who sets fire to his stock 
once, but from the professional, the men 
who continue to carry on fires. 


Mr. Morgaridge closed his talk by telling 
of the operations of various professional 
incendiaries, men who deliber- 
ately carried on fires from year to year. He 


groups of 


traced the operations of a clique of fire- 
setters who first became noticeable in 1908. 
in the vicinity of Bloomington and Spring- 
field, Ill., where they set a number of blazes 
and collected insurance, and he told of the 
conviction of Joe Solomon and his con- 
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last year; when fourteen pro- 
fessional firebugs were given terms in the 
Federal prison at Atlanta, while five others 
were sentenced to State institutions for 
operating a chain of stores and collecting 
again and again for fires on insured prop- 
erty. 

The speaker called attention to the 
national board’s present finger print and 
Bertillon measurement index, in which all 
who have been accused of incendiarism 
are listed. In the case of Solomon and con- 
federates, one man had used six or more 
widely different names; but with the finger 
print system in operation such deception 
is impossible, as the board has the record 
of all persons thought guilty of swindling 
insurance companies. The representatives 
of the board, he said, assist local police and 
authorities, but do not appear in public 
and don’t ask any of the credit which they 
gladly allow the police for their co-opera- 
ation. 


federates 





PROMOTIONS IN THE ROYAL 


Canadian Managership About to Devolve 
Upon J. H. Labelle 

William Mackay, for many years man- 
ager of the Royal Insurance Company, Ltd.. 
and its allied companies, the Queen of 
America and the Newark Fire, as well as 
president of the Hudson Bay Insurance 
Company, will retire from these positions 
shortly and will be succeeded by J. H. 
Labelle, whose service with the Royal ex- 
tends back thirty-seven years. 

On Mr. Labelle’s assumption of the Cana- 
dian management three assistant managers 
will be appointed to support him in the ex- 
ecutive work at the head office, namely, 
R. A. Mannings, F. J. Walker and A. F. 
Glover. Mr Mannings entered the com- 
pany’s service at the chief office in Liver- 
pool in 1900, and for the past nine years 
has been with the head office in Canada at 
Montreal with the title of resident secre- 
tary. Mr. Walker, who came to the Royal 
in Canada from the Queen at the time of 
the amalgamation, has for some years been 
acting as office manager in Montreal. Mr. 
Glover, who joined the Royal in 1903, has 
for many years been a fire inspector at- 
tached to the head office in Montreal. 








INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INCORPORATED 1851. 





NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


SUNBURY, PA. 


NET SURPLUS $160,473.14, 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Firemens Insurance Company, Newark, N. J. 

The trio of companies under the management 
of the officers of the Firemens Insurance Com- 
pany of Newark, N. J., materially advanced in 
size during the past year. The old Firemens 
of Newark, which was organized in 1855, ex- 
hibits assets as of January I, 1920, aggregating 
$0,242,502, while its surplus as to policyholders, 
inclusive of $1,250,000 capital, was $3,550,393. 
These figures indicate a gain of nearly $700,000 
in assets and about $54,000 in surplus, after 
having added $450,coo 
The company’s premium income last year for 


to premium reserve. 


the first time exceeded $5,000,000, having 
amounted to $5,083,941, while its combined 


incurred and expenses were less than 
eighty-three per cent. It is evident from this 
exhibit that the management of the Firemens is 
virile and progressive, particularly when it is 
realized that the volume of business done has 
nearly doubled in the last five years, and that 
on about $33,000,000 of premiums in the last 


losses 


decade the loss ratio has been but fifty-one 
per cent. The officers of the Firemens are: 
Daniel H, Dunham, president; John Kay, vice- 
president and Neal 
\. H, Hassinger, secretary. 


treasurer ; Bassett, vice- 


president ; 


MeECHANICS INSURANCE COMPANY 

The Mechanics Insurance Company of Phila- 
delphia, which is under the control of parties 
identified with the Firemens, increased its pre- 
mium writings by nearly $80,000 last year, and 
had the exceptionally low loss ratio of 38.0 
per cent, its premiums having amounted to 
$907,073. The progress made in recent years by 
the Mechanics is indicated by the fact that as 
late as the year 1915 its net premiums were less 
than $370,000. The premium reserve of the 
Mechanics, including amounts reclaimable on 
perpetual policies, is now $1,223,037, this re- 
serve having increased about $127,000 during 
the past year. 

Since January 1, 
Mechanics has been increased from $250,000 to 
$600,000, so that on March 1, 1920, it state- 
ment, as of January I, increased by reason of 
the sale of new stock, shows assets of $2,618,- 


1920, the capital of the 


752, with a surplus as to policyholders of 
$1,255,162, including capital $600,000. 
The officers of the Mechanics are: Presi- 


dent, Daniel H. Dunham; vice-presidents, Neal 
and John John A. 


Bassett Kay; secretary, | 


Snyder. 
GIRARD FrRE AND MARINE INSURANCE Co, 


The Girard Fire and Marine Insurance Com- 
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pany of Philadelphia, which was organized in 
1853, is also controlled by parties interested in 
the Firemens. In 1919 this company increased 
its net premiums by over $200,000, having 
written $1,580,893, with a loss ratio of less than 
thirty-three per cent. It closed the year with 
$3,057,671 of resources, and after setting aside 
a premium reserve of $2,002,247 (including 
amounts reclaimable under perpetual policies), 
it shows a surplus as to policyholders of $777,- 
go7, including its capital of $500,000. The bulk 
of the assets of the Girard consists of bonds, 
stocks and cash. 

The officers of the Girard are: President, 
Henry M. Gratz; vice-presidents, Daniel H. 
Dunham and Neal Bassett; treasurer, John 
Kay; secretary, Davis G. Vaughn; assistant 
secretary, A. H. Hassinger. 

The Firemens, the Mechanics and the Girard 
have all built up fine reputations by reason of 
their just and equitable treatment of policy- 
holders and agents; and these three old and 
respected companies, which are strong  indi- 
vidually and collectively, make welcome addi- 
tions to any fire insurance agency. 

National Reserve of Dubuque, Ia. 

The National Reserve Insurance Com- 
pany of Dubuque, Ia., did not begin busi- 
ness until about the middle of last year, 
but wrote net premiums of $230,855, upon 
which its losses incurred only amounted to 
$21,758. The company started business 
with an initial capital and surplus of $300.- 
ooo each, and closed the year with $767,430 
of assets, and a net surplus of $308,487. 
This company is under the same manage- 
ment as the Dubuque Fire and Marine, its 
officers being as follows: President, N. J. 
Schrup; vice-president, G. W. Myers; treas- 
urer, C. J. Schrup; secretary, S. F. Weiser; 
assistant secretary, S. W. Waring. 

Dubuque Fire and Marine Insurance 
Company 

An exceptionally good statement is made 
by the Dubuque Fire and Marine Insurance 
for the year end- 

The company 
wrote more business than in any previous 


Company of Dubuque, la., 
ing December 31. 1919. 
year in its history, its net premiums having 
amounted to $1,533.655. while its loss ratio 
was about thirty-five per cent.’ Its assets 
increased over $300,000 to $2,727,157. while, 
after adding more than $200,000 to premium 
reserve, the net surplus is increased over 
$87,000, now standing at $658,269, and giving 
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the company a surplus to policyholders of 
$858,269. The company has shown steady 
progress for many years, and has more 
than doubled its business during the past 
seven years. N. J. Schrup is president, 
S. F. Weiser is secretary, and S. W. War- 
ing is assistant secretary of this enterpris- 
ing Western company. 





Union and Phenix Espanol, Madrid, Spain 

The business and affairs of the United States 
branch of the Union and Phenix Espanol of 
Madrid, Spain, were last year marked by great 
advances. The assets of the United States 
branch increased some $800,000, while, after 
adding over $600,000 to premium reserve, and 
remitting to the home office $110,000, the 
surplus shows a gain of over $109,000. ‘The 
American premium income of the Union and 
Phenix Espanol in 1919 increased over $8o0,- 
000, while its loss and expense ratios combined 
only amounted to about eighty per cent of the 
net premiums, the latter having aggregated 
$3,701,831. 

The American of the 
Phenix Espanol have now reached the great 
sum of $3,598,698; its unearned premium re- 
serve is $2,472,652, and its surplus $619,743. 
All of these items now stand at the highest 
mark attained since the company began busi- 
ness in the United States about ten years ago. 
The experience of the United States branch, 
of which Fester, Fothergill & Hartung of 
New York are United States managers, has 
been very favorable throughout the entire pe- 
riod since its establishment, and the high esteem 
in which the company and its managers are 
held among the direct-writing companies ‘s 
indicated by the steady growth of the company’s 
American business. 


assets Union and 


New York Fire Exchange 
The annual meeting of the New York Fire 
Insurance Exchange took place on Wednesday, 
March 10. Nominations for officers were as 
follows: President, N. S. Barton, vice-presi- 
dent of the Queen; vice-president, William 
Hare, manager of the Norwich Union; secre- 
tary and treasurer, Willard I. Chambers. 
The Mutual Fire, Marine and Inland of Philadel 
phia has elected Walter C. Neely secretary and super 
intendent, succeeding Charles N. Rambo. 


—The liquidation of insurance corporations and 
societies taken over by the New York State Insurance 
Department under court orders during the past year 
is reviewed in detail in the annual report of Jesse S. 
Phillips, State ‘Superintendent of Insurance. 





JOHN E. KING, Pres. 


Eastern Fire, N. J. 





B. J. ALLEY, Vice-Pres. 


KING, ALLEY anp LAWRENCE, Inc. 


GENERAL AGENTS 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 
Mill Owners, Iowa 


Acceptable fire risks solicited through agents and brokers in all parts of the United States and Canada. 


ORRIN C. LAWRENCE, Treas. 


JOHN B. SIRICH, Seey. 


Pawtucket Fire, R. I. 
Berkshire Fire, Mass. 
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FIRST RE-SYNDICATE 


Alien Property Custodian “‘Favorably In- 
clined’” Toward New Plan 

Alien Property Custodian Francis P. 
Garvan has made it known that he is 
“favorably inclined” toward the syndicate, 
of which nine insurance companies are 
members, and which has made an offer of 
$788,375 for the 4505 shares of stock of the 
l‘irst Reinsurance Company of Hartford, 
now held by the Government. 

Last week Judge Edward L. Smith, 
United States District Attorney for Con- 
necticut; Lucius F. Robinson, the well- 
known Hartford lawyer, and William C. 
Scheide, with the custodian’s New York 
office, commenced going over the First Re- 
insurance books, in order to determine 
whether the syndicate offer is an equitable 
one. It is generally believed in Hartford 
insurance circles that the report will be 
favorable, inasmuch as the syndicate offer 
is larger than the highest bid at the public 
auctions last year. 

It is understood that after the postpone- 
ment of the stockholders’ meeting, called 
to vote for the liquidation of the company 
on February 19, owing to the syndicate 
offer, two other interests entered the field, 
apparently desiring to acquire the control 
of the First Reinsurance. One group, com- 
posed of New York insurance’ men, 
promptly withdrew on learning of the 
makeup of the Hartford syndicate. The 
identity of the other interested party, or 
parties, still remains somewhat of a mys- 
tery. However, last week with the with- 
drawal of this last named group, the field 
was left clear for the syndicate. 

The Hartford Fire, the 7Ztna, the Con- 
necticut General, Phoenix Mutual and the 
three Allied A2tna Companies are all mem- 
bers of the new syndicate, and two other 
companies from outside of Hartford have 
also entered. In view of this lineup it 
would seem that the alien property cus- 
todian is absolutely assured of an All-Amer- 
ican control, and as actual sales of small 
lots of the company’s stock have been made 
in Hartford for $135 and $150 a share dur- 
ing the last few months, the syndicate offer 
of $175 appears generous. 

Once “out of the woods” it would seem 
that the First Reinsurance will have a very 
successful career, for even if it confined its 
activities to reinsuring the business of com- 
panies participating in the syndicate the 
volume of business will be greater than it 
could handle on its present financial basis. 


Caledonian Building Sold 

The Caledonian Insurance Company of 
Edinburgh has sold its home offices to 
\lberti, Baird & Carelton, prominent. in- 
surance brokers and tenants of long stand- 
ing in the building. Under the arrange- 
ment the Caledonian has a five-year lease 
for its own offices. The deal was leclared 
very satisfactory to both parties. ans is the 
culmination of long personal and business 


relations between them. 
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AUTOMOBILE AND 
MARINE INSURANCE 


Marine Insurance Situation 
The shipping and insurance publication 
“Nauticus” summarizes as follows the situa- 
tion in the marine insurance field: 








Marine insurance was a great game during 
the war, when the market was hardly broad 
enough to take care of the business which 
almost swamped the offices. But what between 
the contraction of exports and the senseless 
competition inaugurated by novices who have 
as much idea of the mathematics of under- 
writing as they have of celestial mechanics, 
marine insurance has become a peanut affair 
in the financial sense, and, therefore, it should 
arouse no surprise that the small results 
looked for for some years to come have at last 
led certain members of the confraternity of 
Mammon to try withdrawing their funds from 
the insurance ventures in which they have en- 
gaged. But the rub comes just where the law 
of average begins to assert itself, for it is 
being found in not a few cases that funds in- 
vested in insurance have been tied up so in- 
extricably by loose underwriting they cannot 
be withdrawn. Certain reinsurers, in particu- 
lar, are having a rather hard time of it at 
present, and whether or not they like the 
game, they will be compelled to stay in and 
see it through by mere force of circumstances. 
A story is going the rounds of the market at 
present about a foreign reinsurer of some con- 
sequence who thought the present a good op- 
portunity to make money out of exchange by 
transferring abroad part of the surplus de- 
posited here. But, like Mother Hubbard when 
she went to the cupboard, he found the treas- 
ury bare, and he will now have to devise some 
other scheme to recoup himself. 


‘Marine Insurance Clauses”’ 

Under the above title, Witherby & Com- 
pany of Great Britain, recently published a 
new edition of their reference book of 
Marine Insurance Clauses. This has been 
prepared in a size suitable for the pocket, 
and printed on thin paper, being sub- 
stantially bound in cloth. The table of con- 
tents shows three general groups of clauses: 
namely, institute clauses, Lloyds clauses, 
and general clauses. In addition it pre- 
sents the marine insurance act of 1906, 
with index, a table of stamp duties, and the 
New York-Antwerp rules. 

The institute clauses are presented under 
the following subdivisions: Time clauses, 
cargo clauses, voyage clauses, general hull 
clauses, institute clauses agreed between 
institute and various trade associations, and 
general institute clauses. 

The book contains 152 pages of matter, 
presented in very compact form, which 
should be of great service to all interested 
in marine underwriting. 

“Marine Insurance Clauses” may be pro- 
cured through The Spectator Company. 
New York, at $3.00 per copy. 





Auto Thefts in Iowa 
Des Moines automobile men declare they 
are being held up by agents for a gang of 





car thieves who locate the stolen cars, but 
demand payment of a large reward before 
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they will return it. One victim six months 
after the loss of his car was told by a pri- 
vate detective that the car had been located 
on a farm near a South Dakota town. The 
offered reward of $25 was declared to be 
insufficient and not until the owner had 
paid $100 did he get the automobile. 


Automobile Underwriters Issue Report 

The annual report of the Detective Bureau 
of the Automobile Underwriters, just issued, 
contains some very interesting information. 
The bureau has employed seven operators, who 
have been successful in breaking up bands of 
thieves. In one case the losses by theft were 
reduced fifty per cent when a band of these 
guerillas was apprehended. 

Compiling records of stolen cars and main- 
taining the State registry system has been de- 
veloped during the past year, and has been 
useful in aiding the location of cars for mem- 
bers. It has also efficaciously aided civil 
authorities in the prosecution of theft work. 
The system employed has revealed several in- 
stances where the same car has been insured in 
more than one company, also several cases have 
been brought to light where cars insured by 
members and reported stolen have proven to be 
cars previously stolen. As a result of this an 
elaborate system of cross index component part 
numbers has been developed. 

The bureau has received the sympathetic and 
active co-operation of a large number of mu- 
nicipal police departments, including also con- 
stabulary forces in the principal States under 
its jurisdiction, and is exerting itself to win 
further appreciation and assistance. 

The bureau plant has been taken over by the 
National Automobile Underwriters Conference, 
and the service is now open to all members of 
the Conference. 

The “National Conference” has engaged Mr. 
John M. Harrison of Atlanta, Ga., to co-’ 
ordinate, standardize and develop the theft work 
throughout the United States upon a basis cal- 
culated to afford the companies a strong cen- 
tralized organization to cope with this menacing 
theft hazard, 


Total number of cars reported to 
the Bureau as stolen .......... 5,348 
Approximate insured value of cars 
reported to bureau as stolen.... 


~ 


$4,900,408 


Total number of cars recovered by 


bureau for members ........... 203 
Insured value of cars recovered for 

MAGMNMOUNE 4 aaa wg ca do 046 uw aoe $221,920 
Total number of cars recovered for 

De eee Cre erro 36 
Value of cars recovered for non 

WMIOMINORE 6 sida as ccc agmiewndonwe xs 39,320 
Total number of uninsured cars re 

covered by bureau ............. $65 
Approximate value of uninsured 

CASS SACURCERG oa hac dctwiwen venus 33,750 


Total value of all cars recovered 
Nee GROAN os wakes alts cwas.eien $294,990 


Number of cars recovered for mem- 

bers in co-operation with other 

OPGAMIZEEIONE oc 66 cdcrcacsiccess 80 
Approximate value of cars recov- 

ered in co-operation with other 

ONGSRIRAMOME ©5255 665 cack we ee 90,145 
Number of thieves in the territory 

apprehended by police which the 


bureau has noted with interest. . 80 
Number of duplications discovered 

checking with losses ........ ‘ 177 
Number of duplications not check 

ing with losses, but which may 

disclose insured cars........... 1,538 
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National Fidelity Life of Iowa 

The statement of the National Fidelity Life 
Insurance Company of Iowa, whose head office 
is at Sioux City, as of December 31, 1919, 
shows that the company made material gains 
during the year just closed. Its admitted assets 
now amount to $725,574, or over $200,000 more 
than a year ago. The surplus to policyholders 
also shows a substantial increase, and now 
amounts to $214,124, while the policy reserve 
has been augmented by nearly $107,000, now 
standing at $423,151. The insurance in force 
likewise advanced considerably, having reached 
$11,084,000, with a total coverage, including 
double indemnity, of $20,044,000. Of the com- 
pany’s resources, the sum of $543,505 is repre- 
sented by first mortgage loans on real estate, 
$69.049 by bonds, $66,777 by cash, and the re- 
mainder by policy loans, premium notes, inter- 
est and premiums in course of collection. 

The National Fidelity Life is known as the 
company of “Character, strength and service,” 
and it is making excellent progress yearly in 
financial strength, steadily expanding its sphere 
of usefulness. Ralph H. Rice is president, and 
Carl T. Prime is secretary of the National 
Fidelity. 


American National Insurance Company, 
Galveston, Texas 

For the first time in its history the American 
National Insurance Company of Galveston, 
Tex., is able to show over $100,000,000 of life 
insurance in force. On December 31 last this 
item amounted to $101,632,847. These figures 
represent an increase during the year of over 
$26,000,000. Similarly, the company’s assets in- 
creased over $1,300,000, now amounting to 
$7,315,786, while its surplus security as to 
policyholders, including $250,000 of capital, 
amounts to $1,193,307, this amount also includ- 
ing $185,842 of assigned funds and $757,464 of 
surplus. The policy reserve now amounts to 
$5,743,808, and there is a special and contingent 
reserve of $226,522. Since its organization, 
fifteen years ago, the company has paid policy- 
holders $7,175,570. 

The American National writes both ordinary 
and industrial life insurance, and operates in 
eighteen States, as well as in the Republic of 
Cuba. W. L. Moody, Jr., is president of this 
progressive institution. 


Prison Sentences for Birdseyes 

Conviction of the Birdseyes, father and son, 
and their co-worker, George F. Montgomery, 
was obtained on March 5 in connection with 
their Pittsburgh Life and Trust Company deal- 
ings. The elder Birdseye received the maxi- 
mum sentence of one year and eleven months 
in the penitentiary, and Montgomery one year 
and nine months. The younger Birdseye was 
sentenced to eighteen months in jail. Appeal is 
to be lodged. 
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rights. 





Pittsburgh, Pa. 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Financial backing on a liberal basis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








MISSOURI STATE LIFE ENTERS 
GROUP INSURANCE FIELD 


Vice-President T. F. Lawrence Outlines the 
Reasons Justifying Optimism as to 
New Departure 

The Missouri State Life of St. Louis an- 
nounces the organization of a group insur- 
ance department under the managership 
of Henry Reichgott, and is prepared to 
write policies from the smallest to the larg- 
est amounts. In making this announce- 
ment to a representative of Tur SPECTATOR 
last week, Thomas F. Lawrence, vice-pres- 
ident of the company, said: 


The Missouri State Life recognizes that 
the outstanding features in the develop- 
ment of life insurance in this country dur- 
ing the past decade is undoubtedly the 
growth of group life insurance. Practically 
unheard of ten years ago, to-day more than 
one million employees in this country are 
insured under group insurance policies 
aggregating more than a billion dollars in 
the amount of protection afforded. It has 
provided a genuine means of improving re- 
lations between employers and their em- 
ployees, and of aiding in the betterment of 
employment conditions in general, 

Also it has done great missionary work 
for life insurance in general by forcibly 
bringing the subject to the attention of 
workers who previous to their coverage 
under a group policy had never given life 
insurance serious thought. The agents of 
those Eastern companies that have gone 
most extensively into this line have learned 
the truth of this statement in reaping profit 
from the by-products in the form of indi- 
vidual policies that have been sold as a 
direct consequence of the placing of a 
group policy. 

The life insurance agent who can offer 
his clients group insurance as it has been 
developed is in an advantageous position 
to extend his sales of individual insurance. 

With these thoughts in mind the Missouri 
State Life Insurance Company has estab- 
lished a group department and is already 


engaged in the writing of this line. Group 
insurance is being written on the non- 


participating plan only, following in general 
the methods used by the companies already 
in the field. The terms of the policy adopted 
adhere closely to the recommendations 
made by the National Convention of Insur- 
ance Commissioners. 

The results already attained and the 
business now under negotiation, viewed in 
conjunction with the prominent position 
among Western life insurance companies, 
justify great optimism as to the future of 
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the group insurance department of the Mis- 
souri State Life. 

The company has established a separate 
and distinct group insurance department. 
Mr. Reichgott, its manager, after graduat- 
ing from Yale, was connected with the 
Travelers of Hartford in its actuarial and 
group departments. 

The company has recently closed the 
following group contracts: 


A. P, Green Fire Brick Co., Jefferson City, Mo. 
: St. Louis Refrigerating & Cold Storage Co., St. 
ouis. 

Industrial Loan Company, St. Louis. 

A. Geisel Manufacturing Co., St. Louis. 

Heine Safety Boiler Co., St. Louis (covering em- 
ployees in its plants in St. Louis and Phoenixville, Pa.) 

St. Louis Brass Manufacturing Co., St. Louis. 

Liberty Bank, St. Louis. 


The Travelers’ New York Agencies 


[To the Editor of THE SPECTATOR] 


It was very kind of you to give me such 
a nice article regarding the progress of 
my life insurance agency of the Travelers 
Insurance Company. 

I wish to correct an erroneous impression 
which may be created on account of the 
statements contained in the article referred 
to regarding my personal record, as well 
as the record of the agency as ranking first 
since May, IQI5. 

While it is true that I personally wrote 
more life insurance in nine months cf 1015 
than any other Travelers’ agent, and have 
practically ranked first every year since 
then, with but one or two exceptions, so 
far as amount of premiums and amount ol 
insurance may be concerned, you can 
readily understand that the term “largest 
agency of the Travelers” may be mistnder- 
stood. 

Johnston & Collins-M. C. Meltzer & Com- 
pany (Herman Robinson, successor) and 
Jos. D. Bookstaver were in business several 
years prior to 1915, and of course had more 
business and premiums in force than it was 
natural for me to produce between May, 
1915, and January 1, 1916. 

I believe the records will show that we 
have produced more new life insurance than 
any other agency since May, 1915. 

T wish to praise the splendid business 
which Herman Robinson, Jos. Book- 
staver, Johnston & Collins, E. J. Sisley and 
other general agents have been, and are 
still, doing with the Travelers, and for 
whom I have a very high regard. 

Yours very truly, 
PEREZ F. HUFF. 
New York, March 8. 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 


A New Book By William Alexander 
Ready in March 





“a This is a companion to What Life Insurance Is and What It Does, written at the 
: suggestion and sold under the auspices of The National Association of Life Underwriters 
si and published by The Spectator Company more than two years ago. The former work, 
be. a& a primer for laymen and students, dealt with the underlying principles of life insur- 
the ance. 


and 





HOW TO SELL INSURANCE 
the As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
ee salesmanship. 


Inspiring for the veteran field man. 


g em- 


<3 Expressed so simply that the beginner may learn— 


* HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


_ THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 
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silens During more than a quarter of a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 
§s1ion . ° 
f the _ As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
erred insurance man to write a work on the art of insurance canvassing. 
ase ; _His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as VA 
wrote 
f 1915 
have HOW TO SELL INSURANCE 
bigs A Practical Guide For Life Insurance Salesmen 
int of 
} can .This new book, handsomely printed and substantially bound in cloth, will be of the fin...0m 
argest same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
inder- Is and What It Does. 135 Wittiam St. 
spe” Price, $1.75 per copy. NEW YORK 
everal Orders for How To SELL INSURANCE will be filled when published according Please send me 
Sagohan to the priority of their receipt. Liberal discounts in quantities. Heroes copies of 
"Vay. HOW TO SELL 
. PUBLISHED BY INSURANCE 
cag for which I agree to pay 
om THE SPECTATOR COMPANY veticenene 
isiness 
Book- ER ER Dee Se. © 
ey and Chicago Office 135 William Street a 
e for Insurance Exchange NEW YORK anens 
— If an Agent state 
JFF. ER aici svnsciniirsccitehieenisisaicncsniaatbincaialaiags 
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Ten More Million Dollar Agencies in 1919 


than there were in 1918 











Our Agency Development Keeps Pace 


with our company progress 


We are Organization Helpers 


First: Because we want to be helpful 
Second: We know how from long experience 


Confidence The Understanding 


The Patience—in fact all the Elements of Support so much needed by an agency 
builder, are to be had with the 


National Life Insurance Company of the United States of America 
ALBERT M. JOHNSON, President 


If you have reached the point{where]you clearly see the relationship between Theory 
and Practice—Work and Dreams—and that building an agency organization 
is a real man’s job—that pays well—with the 


NATIONAL LIFE INSURANCE COMPANY of the United States of America 
Let Us Hear From You 


There is a real old time Contract open in the East—Another in the Middle West 
How Are You Qualified to Take Hold and Make Things Go? 





AGENCY DEPARTMENT 
ROBERT D. LAY, Secretary WALTER E. WEBB, Supt. of Agents 
29 South La Salle Street, Chicago 





More Than a Half Century of Real Service—One Hundred and Twenty Millions in Force 
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HANGING OUT A SHINGLE 


Good Salesmanship Frequently Handi- 
capped by Lack of System 


HARD WORK PLUS BRAINS 


One Way to Acquire System is to Sign Up for it in 
a Marriage Contract 


Anyone who has ever sold insurance. in 
any form ‘nows the job is not an easy one; 
nevertheless the bulk of salesmen of to-day 
have been recruited from the ranks of those 
in Other and less difficult~-eallings. 

The hero of our story—call him Abe— 
was a salesman, and a good one, but, lite 
many good salesmen, was utterly devoid 
of system. He was unsystematic in his 
calls, unsystematic in his actions, but 
beautifully systematic in his wearing ap- 
parel. It was a surprise to everyone when 
\be was selected as sales manager for the 
Rlank Company; but district manager he 
made, and stayed until the 
recognized the fact that a manager without 
like a_ store 
register. So Abe was given a hearty hand- 
shake, two wees’ salary —and fired. 

Abe, with his pleasant smile and winning 
ways, was not long out of a job, for he 
soon secured a position selling insurance 


was powers 


system is without a cash 


for a noted house, where again he had all 
sorts of trouble, due to his lack of system. 
Rate tables were puzzles he could never 
solve, his prospect cards went astray 
almost daily; in fact, he was the same round 
peg in a square hole as he had been awhile 
manager, as any position that required any 
semblance of systefa was one which Abe 
could not hold for any length of time. 


FINDING SALVATION 

An oasis in Abe’s desert were the Sun- 
day night calls he made on a certain Miss— 
whose acquaintance he had made while ne 
was a manager. To her he would pour out 
his troubles—how prospects, his manager 
and clerks mixed him up generally, to say 
nothing of the annoyances caused by men 
in all directions. All Abe’s troubles were 
listened to, sugge@tions made how he could 
overcome some of his failings and much 
sympathy was extended by the lady who 
permitted Abe to call and unfold his tale 
of woe. Said she: 

\be, you have everything that a sue- 
insurance man should have—good 
health, animation, fair education and a lot 
of other good qualities, but you are lacking 
ability to concen- 
You should 


cessful 


in concentration—the 
trate thoughts and actions. 


bracg up and take pattern after your friends 
who have concentration daily drilled into 
them, but who lack the other essentials 
which you possess. If you do this, I know 
you will be able to touch the high spots.” 

Abe listened to this advice, and knew it 
was true and correct; knew also that the 
young lady who gave the advice was fully 
qualified to do so. She held a responsible 
position as first assistant and was, in fact. 
the entire brains of the department. + 

Thought Abe: “What would be more 
desirable than a combination of concen- 
tration and my ability to hustle?” This 
thought struck Abe like a_ thunderbolt. 
“Really,” he mused, “I shall go into the 
insurance business for myself and rid my- 
self of all bosses.” 

Then a reactionary thought strac‘x him 
when he figured up his many failures and 
he knew that without some check. or safety 
valve, he would be foundering on the busi 
ness sea, as he was in his other jobs. 
“But,” thought he, “what if my talents and 
Miss So-and-So’s were combined?” 

Ape’s DreAM CAME TRUE 
made up his 
Accord- 


After much thought, Abe 
mind to risk all on one question. 
ingly, in the same old, blundering way he 
managed to pluck up sufficient courage to 
ask the lady of his choice to become his 
wife. The question was one for which she 
was evidently prepared, for no one could 
associate long with Abe, blundering and 
giving himself away at every turn, without 
easily fathoming all his thoughts, so in reply 
to his well-meant proposal she said: 

“Abe, I despise all your shortcomings. 
They are simply lapses of the human mind. 
Everyone has them, but everyone who has. 
tries to remedy these defects. Now. if | 
should consent to you, you must 
place yourself under my direction; in other 
words, you must permit me to act as your 
location of insurance 
I am willing to 
so we 


marry 


employer in the 
broker you have adopted. 
risk my small with 
must not only enter the matrimonial state 
together, but also the business arena at one 


savings yours, 


and the same time.” 

Plans were thus made to enter the surg- 
ing sea of matrimony and business at the 
same time. The qualifications Abe lacked 
were more than equaled by the abundance 
of those his future wife had, and it was not 
hard to foretell what the future would be 
and——SO THEY WERE MARRIED— 

Neither Abe wife had much 
capital. but together the sum was sufficient 
to enable them to purchase fittings for an 
office, a typewriter. brass sign and all the 
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nor his 


other accessories of a well-ordered office, 
and after the usual delays, difficulties, and 
annoyances, the following sign was placed 
above a front in a thriving Eastern town: 





ABE MYER AND WIFE 
Insurance in all its branches. 











Under the contract made, Abe 
nothing more than a figurehead there, the 
first few weeks of business; but hard work 
was his long suit and under the strict 


directions of his wife he was less blunder- 


Was 


ing, made fewer errors; in fact, as his wits 
became sharpened, the 
trousers became duller, but one helped the 
other, as he no longer gave much thought 
to such details, but concentrated his mind 
on nothing but business, thanks to the con- 
tinuous prodding of Mrs. Abe. 


4 


creases in his 


ENERGY Pius TRAINING 


It was not long before the good busi- 
ness training of Mrs. Abe and the energy 
of Abe himself made themselves felt. Abe 
carefully listed all his prospects and, what 
was more, made it his business to call and 
see each one as per appointment. If the 
first call did not result in business, Abe 
kept on calling till he closed; in fact, Abe 
had no choice, for Mrs. Abe demanded a 
report on all his calls and he could not 
“bluff” her as he could the district man- 
ager. Each day noted Abe up and away 
at the first awakening of the town, and Abe 
did not quit, or, to be more exact, he could 
not quit till darkness made its appearance; 
in fact. Abe worked on many a _ hard 
prospect after darkness appeared. 
Mrs. Abe all the while was not 
the office. She had a knack of digging up 
pay dirt in the way of red-hot prospects 
and many a sale policy she actually closed 
“on the spot.” The ones she did not close 
Abe was set upon and, like a good soldier, 
he had sense enough to carry out orders. 
Each week Abe good helper 
laid plans for the week to follow, and both 
had the matter down to such fine points 
neither was at a loss to have people enough 
to call on. What was the result? Simply 
this: In the sale of insurance, as any other 
commodity, if you call on enough people, 
tell your story in an intelligent manner 
enough times, you will be bound to sefl 
and this was done; in, fact, to-day we find 
Abe and his good wife instilling in the 
minds of four assistants the principles 
that made them famous. and large money 
earners to the concerns they represented, 


idle in 


and his 
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AMERICAN-CANADIAN MORTALITY INVESTIGATION 





Second Volume of Studies by Joint Committee of Actuaries Completed 





ANALYSES OF EXPERIENCE UNDER DIFFERENT POLICY FORMS 





Mortality Under Large Policies a Feature—Survey of North American Mortality Completed 


The second and final volume dealing 
with American-Canadian mortality experi- 
ence has been completed by the joint com- 
mittee of actuaries who have been engaged 
in the work during the past five years. The 
full title of the book is “American-Canadian 
Mortality Investigation,” in two volumes. 

Volume I deals mainly with a series of 


tables of modern mortality experience 
among American men and women and 
among Canadian men and women under 


a variety of standards and comparisons of 
actual with expected deaths for varying 
periods. 

Volume II, which has just been printed, 
analysis of 
various 


embraces a comprehensive 
mortality under the 
plans of insurance, viz., ordinary life, nine- 
teen- and twenty-year payment life, nine- 
teen- and twenty-year endowment, ten-year 
term during original period and ten-year 
term after change during original period, 
and ten-year term after conversion or re- 
newal at end of original period; also tables 
showing mortality experience among Amer- 
ican and Canadian men and American and 
Canadian women, according to place of 
residence, i. e., place of residence by pro- 
vinces and States at the date of application. 
A very complete analysis of causes ofdeath 
is also presented in the volume. 

These analyses present some very inter- 
esting comparative data. The tables show 
the different mortality rates in New Eng- 
land States, as compared with the Middle 
Atlantic and Southern States, as an ex- 
ample. Similarly, a comparison of deaths 
by various causes between Americans and 
Canadians reveals the interesting informa- 
tion that, while Canadian mortality from 
accidental causés is higher than among 
Americans, the death rates from cerebral 
hemorrhage, and apoplexy, organic dis- 
eases of the heart, diabetes, nephritis and 
Bright’s disease, were much higher among 
Americans. 

With limited data before them the com- 
mittees attempted a study of the experience 
of several companies on policies aggregat- 
ing $50,000 or more on a single life. The 
results indicate that the mortality experi- 
ence is somewhat higher in the case of 
such lines than the general experience of 
the companies on risks of all amounts. Of 
this the committee says: “It seems to be 
certain that the mortality among large risks 
taken at one time is higher than the aver- 
age for risks of all amounts. It is proba- 
ble. on the other hand, that the mortality 
on cases from $50,000 to $100,000 inclusive, 
on persons who have gradually increased 
their insurance as their means permitted, 
Over a series of years, would be satis- 


experience 


factory. -There is a general belief that a 
good mortality could be obtained on 
policies of $100,000 or more, taken in one 
application, provided the so-called moral 
hazard could be eliminated, and provided 
men who had overworked in attaining 
their wealth could also be eliminated. At 
the present time there is probably a smaller 
proportion of cases involving moral hazard 
for large amounts than in previous years, 
as many men are now making provision for 
payment of inheritance taxes through in- 
surance, and as it has become a commercial 
practice to insure for the benefit of the 
corporation the employees who are neces- 
sary for its success.” 

The above is an example of the manner 


in which the committee has interpreted 


the various tables that have been compiled,, 


and are now available in Volume II of the 
American-Canadian mortality investigation. 
The books sell for $10 per volume, and are 
obtainable from The Spectator Company. 
The price for the two volumes, or full set, 
is $20. 

The members of the committee doing 
the work in Volume II are. representatives 
from the Actuarial Society of America and 
the American Institute of Actuaries, and 
are as follows: Actuarial Society of Amer- 
ica—John K. Gore, R. Henderson, Henry 
Moir, E. E. Rhodes, A. A. Welch, A. B. 


Wood and Arthur Hunter, chairman; 
American Institute of Actuaries—H. W. 
Buttolph, George Graham, Franklin PB. 


Mead, A. G. Rortch and Oswald J. Arnold, 
chairman. 





Puritan Life, Providence, R. I. 


The Puritan Life Insurance Company of 
Providence, R. I., has recently increased its 
paid-in capital from $151.000 to $200,000 by 
sale of new stock of a par value of $50 at 
$75 per share. No commissions whatsoever 
were paid upon the increased capital stock, 
and an interesting feature is that the new 
stock has been purchased by the leading 
financial interests in Providence. Follow- 
ing this transaction, these new directors 
were added to the board: Dutee W. Flint, 
Webster Knight, Henry F. Lippitt, Edgar 
J. Lownes, Stephen J. Metcalf and Henry 
D. Sharpe. : 

Charles Perry has been elected president 
to succeed Darius A. Goff, who is retiring, 
as his eightieth birthday will occur this 
month. Mr. Goff has been president of the 
company since its inception. Mr. Perry is 


president of the Washington Trust Com- 
pany of Westerly, R. I., and has been a 
director of the Puritan Life since its be- 
ginning, at one time having served as treas- 
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Chuisday 


= 
urer. Henry S. Redstone has been elected 
actuary, after having been in charge of the 
company’s policy and actuary department 
for five years past. 

The statement of the Puritan Life cover- 
ing 1919 was a very favorable one, the com- 
pany having written all the new business it 
cared to accept. The mortality experience 
was but sixty-three per cent of the expected. 
The company is fortunate in having among 
its officers and directors men of prominence 
in the financial’ and industrial activities of 
its home State. : 


L. A. Anderson Goes to Central Life Assur- 
ance Society of the United States 
i. A. Anderson, State Actuary of Wis- 
consin, who has tendered his resignation to 
Platt Whitman, Commissioner of Insur- 
ance, to take effect April 1, has accepted the 
position of chief actuary of the Central 
Life Assurance Society of Des Moines. 
Mr. Anderson has been with the Insurance 
Department of Wisconsin for thirteen years. 
He isa Wisconsin product, and before enter- 


. ing Wisconsin University carried the rate 


book. After graduating he took a _ post- 
graduate course, specializing in insurance. 
He was statistician of the Tax Commission 
for four and one-half years and was general 
actuary assistant secretary of the 
Wisconsin Legislative Investigating Com 
mittee in 1906. He entered the Department 
of Insurance as Chief Actuary in 1907. 

Mr. Anderson is recognized as one of th: 
best authorities on actuarial science-in the 
United States. He is the author of “Valu 
ation and Readjustment of Assessment 
Companies,” and the principles enunciated 
therein were, in a large measure, responsih|: 
for the enactment of new insurance laws i! 
over thirty States. He has also written 
many valuable articles for conventions. !! 
holds a fellowship in the American Institute 
of Actuaries and was a delegate to the In 
ternational Congress held at Amsterdan 
Holland, in ror2. 

There are few insurance actuaries who 
have a keener analytical mind, or who hav 
contributed more toward placing insurance: 
upon a higher and safer plane. The Centra! 
Life is to be congratulated in securing 
man of his caliber to head their actuaria 
department. 


and 


” 


—H. G. Brunnquell was appointed official actus 
of the insurance commission 
Whitman to-day. Mr. Brunnquell is from 


Remuneration will be $3000 a year. 


e ia? 7 
of Commissioner | 
Superi 





Insurance Sales Letters 


Open the way to real business—create a ke 
realization of the value of adequate insurance 
prepare the way for a personal call to close the apr) 
cation. More than 499 salesmen are using Hull's 
sales creating letters for life, accident, partners!” 
corporation and fire husiness. An insurance co” 
pany official writes, ““Am well pleased with the lette: 
Shall be able to make effective use of them.” 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
RES A 
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THE MANHATTAN LIFE 


Seventieth Annual Statement Shows In- 
creases in Assets, Surplus and 
Insurance 








LAPSE RATE LOWEST IN HISTORY 





Total Termination Small in Amount—Officers 
Corfimended for Excellent Record 


In its seventieth annual statement issued 
as of January. 1, 1920, the Manhattan Life 
Insurance Company of New York showed 
increases in assets, surplus, income, new 
business, and insurance in force as com- 
pared with the figures reported on January 
1, 1919. 3 

from the standpoint of new insurance 
the company broke all records and the 
cancellations were but little more than $4,- 
000,000, of which 2,000,000 constituted 
death claims and matured endowments, so 
that a substantial addition was made to the 
total amount outstanding, which now aggre- 
gates more than $60,000,000. The lapse rate 
was very low, indicating that policyholders 
ire well satisfied with their contracts and 
also that the agents have properly sold 
them contracts. 

Since organization the Manhattan Life 
has paid $86,841,279 and now has total ad- 
mitted assets of $19,253,782, making the 
total benefits to policyholders $106,095,061. 
a sum representing $1.07 for each dollar of 
premium received from policyholders. 





Perfect Personal Protection 
The Combined 


Life, Health 


and 
Accident Policy 
Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 








¥ 


-HOME OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EDWARD H. BURKE, 


Vice=President and General Manager 3 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


‘THE REINSURANCE LIFE GOMPANY 
OF AMERICA : 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 





F. D. HARSH, Secretary 








‘the company’s investments in bonds 
mortgages and real estate yielded a good 
return last year and the net income from 
the home office building, after deducting all 
expenses in connection therewith, will total 
more than $175,000 ior the company’s fiscal 
year. Assets increased by over $50,000 
during the year, despite the many fluctu- 
ations in value of securities. Surplus funds 
including capital, total $659,727, represent- 
ing an increase over the surplus of January 
1, 1919, Of $157,953. 

Since January I, 1920, the company’s new 
business in what are regarded as the lowest 
months of the year has been two and one- 
half times the returns for the correspond- 
ing period of 1919, and at this rate the legal 
limit of new business will be reached before 
the close of the current year. 

The splendid achievements of the Man- 
hattan Life Insurance Company during the 
past few years are due to the personal 
efforts of Thomas E, Lovejoy, president, 
and John F. Roche, vice-president, whose 
sound judgment has resulted in stabilizing 
the company’s business and placing its 
affairs on a solid foundation. These men 
are to be congratulated for their good work. 
With the record of 1919, the Manhattan 
Life clearly established its place as a factor 
in the life insurance world, destined to ac- 
complish greater things in the future. 

The present management of the company 
has the confidence of the policyholders, 
and has built up a corps of loyal agents 
who are well trained to sell the company’s 
liberal policies. Thomas E. Lovejoy is 
president; John F. Roche, vice-president; 
Melvin De Mott, secretary; Walter N. 
Stanley, actuary; Alfred P. McMewtrie and 
Harvey R. Halsey, assistant secretaries: 


Frank K. Kohler, superintendent of agents. 


For Sales Convention at Topeka 
A great one-day sales convention is being 
plunned for March 20 at Topeka, Kansas. All 
licensed old-line life agents of the State are 
to be present. George G. Moore is chairman 
of the general committee, and Pendleton A. 
Miller chairman of the programme com- 

inittee. 
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Berkshire Life Insurance Company, 
Pittsheld, Mass. 

fine results were achieved in 1919 by the 

officers and field representatives of the old 
serkshire Life Insurance Company of Pitts- 
field, Mass. These are reflected in the annual 
statement of the company, which shows that 
the paid-for business last year amounted to 
$18,459,285, while the gain in insurance in 
force last year was $13,771,104, the total out- 
standing insurance at the end of the year having 
been $107,902,717, represented by 41,685 pol- 
icies. These figures denote an excellent degree 
of persistency among the policyholders of the 
3erkshire Life. While in the fore part of the 
year 1919 the life insurance companies were 
still feeling the effects of the influenza ep- 
idemic, the death claims of the Berkshire 
Life last year only amounted to $1,379,825, or 
a decrease of about 12 per cent from the pre- 
vious year, and the ratio of actual to expected 
mortality for the full year was but 77 per 
cent, despite the excessive ratios in January 
and February. The admitted assets of the 
Berkshire Life upon insurance commissioners’ 
valuations of stocks and amortized values of 
bonds is $27,178,636—an increase of $645,619 
over the previous year. 

As President William D. Wyman. says, 
“The results in every department of the com- 
pany for the year far exceeded its expecta- 
tions,’ and his optimism is reflected in his 
further statement that “we can again look for- 
ward confidently to still greater and more 
satisfactory results for the coming year.” 

The Berkshire Life has always been noted 
for the excellent results obtained for its 
policyholders, and it deservedly stands high in 
public esteem. 


Reserve Loan Life’s Cartoons 

Volume two of “Hints to the Salesman” 
has been issued by the Reserve Loan Life 
Insurance Company of Indianapolis. This 
contains a, considerable number of the 
very effective cartoons which have been 
published during the past year or so in ad- 
vertisements of the Reserve Loan Life In- 
surance Company. They are very striking 
and forceful, and convey the idea of the 
necessity for carrying life insurance in a 
most corvincing manner. 
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PERSPECTIVE 


The man who “‘couldn’t see the forest for the trees’’ lacked vision just as do many men who might become 
great insurance salesmen. 





Often, successful men are said to have ‘“‘vision’’—the power to foresee and advantage themselves and their 
associates accordingly. But the experience of great life salesmen proves that success requires nothing of the occult 
or prophetic. ‘‘Vision”’ is for every straight thinking hustler who refuses to be blinded by the small things near at 
hand to the very big things just ahead. 


Every live agent takes the trouble to look at the situation in his own business and then, in a larger way, in all 
business, from a point a step away from the present. 


If he will look two years back—then ten; and then— 
Look two, then ten years forward; 


He will get a clear perspective of the vast needs and great opportunities for life insurance that are developing 
on all sides. He will find the question of his future linked firmly and forever with WORK—his own PERSONAL 
WORK. 


From the beginning of time men have worked, because they have wanted things that only work could bring them. 


Out of work—honest, sincere, well-directed effort—have come all good things; civilization, homes, comforts, 
true freedom, and, best of all, the conception of the duty and privilege of Service to others. 


It is a blessed law of nature—a guarantee of the world’s future progress—that man’s wants always are a little 
greater than his power to satisfy them. 


But today, every man’s work brings more than ever it did before; more in things—more in terms of what he wants. 


A mistaken few may think that the way to get more is to produce less, but such mistakes cure themselves; they 
never persist long. 


A clear perspective of the agent’s future will show the greatest opportunity in all history is right at hand for 


THE MAN WHO WILL WORK. 


It also shows clearly the value—even the necessity —of a sound connection with some good company and a clear, 
undistorted vision of the future; that senses the dawn of the day of greater opportunity and greater rewards for greater 
efforts. 


Measuring up to their great opportunities legal reserve life insurance companies are realizing ideals of true 
greatness, and neither time, epidemics nor world disturbances have clouded their fine perspective of corporate duty and 
opportunity. 


Today legal reserve insurance stands before the world without reproach or criticism, fit to be associated with the 
destinies of men of the highest ideals and ambitions. 


High ideals DO work out; the changed attitude of the public mind as evidenced by the tremendous volume of 
new business proves it. You too can prove it if you have the power of perspective and want to grow—not merely 
expand. 


© 


There is a satisfying future in the life insurance business for the man who has a proper perspective. 


INNORTHERN ASSURANCE COMPANY 


CLARENCE L. AYRES, President 
DETROIT, MICHIGAN 
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GROUP INSURANCE POLICIES 


Travelers, Atna and Connecticut General 


Close Large Contracts 

The Attna Life has written group insur- 
ance policies recently on the makers of 
“Postum,” ‘“Ansco” cameras, “Cliquot Club” 
ginger ale and “Necco Sweets,” maintain- 
ing its standing in the writing of group 
policies for prominent national advertisers. 
The Connecticut General added another 
risk to the type of which it has issued many. 
writing a $2,000,000 policy on employees of 
the Regal Shoe Company. 

The Westinghouse policy announced. by 
the Travelers last week is already in force; 
and as one of the workers covered died 
within twenty-four hours after it took 
effect, the insurance company had mailed 
its check for the first loss within forty- 
eight hours. The policy is unique in that 
it covers employees in service and sales 
stations throughout the United States; at 
present the group insurance applies to 25.- 
coo workers in the Westinghouse Pitts 
burgh plant, while about 3000 are protected 
as employees of the branches and service 
stations. 

A noteworthy feature of the Westing- 
house policy lies in the fact that it has a 
novel savings feature. Each of the em- 
ployees covered is given a $500 policy, pro- 
vided that the length of service with the 
company is six months or more. However, 
if employees deposit two per cent or more 








| TWENTY-FOURTH 
| ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 


Insurance paid for and 


revived during 1919... $28,431,949.00 
Increase over 1918.... 10,612,474.00 
Insurance in force...... 84,819,610.00 
Increase............. 20,951,895.00 
Total Income.:~.......;. 3,574,134.70 
Increase... ee - 1,142,591.06 
Reserve Valu ue en Policies 7,005,024.68 
EMCFCAGE.... 26 5 oo oo oes 1,275,357.28 
Admitted Assets........ 7,982,899.08 
PHCKEAGE. 5.5. <... «sre 1,161,849.52 


Total amount ao to 

policyholders and ben- 

eficiaries since orgag 

ization . es 3,983,042 72 
Amount denctend sth 

the State of Iowa for 

the 3 of all duied 


icyholders. . 7,203, 254.92 
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of their salaries in a savings fund main- 
tained by the company, the amount of in 
surance will automatically be increased ta 
an amount not over $2,000, depending on 
length of service. In brief, the giant elec- 
tric company believes that a thrifty em 
ployee is the best investment and has 
adopted this plan in order to encourage the 
habit of saving. 

Another new A£tna risk is a group policy 
covering all employees of the New Hamp- 
shire Fire Insurance Company of Man 
chester, N. H. The Quaker Lace Company, 
and the North American Lace Company, 
both of Philadelphia, have taken out A®tna 
policies totaling more than $1,000,000; as 
has the Hartford Lumber Company and 
other Connecticut concerns. 

The Regal Shoe Company policy issued 
by the Connecticut General covers more 
than 1700 employers, and totals over the 
$2,000,000 mark. 


West Coast Life Insurance Company, San 
Francisco 

Very gratifying gains were made in I9gI9 
by the West Coast Life Insurance Company 
of San Francisco, as is apparent from its 
annual statement. Among them were an 
advance in paid-for insurancé in force of 
$4,690,478, making the total $39,558,166; an 
increase of $566,734 in .admitted assets. 
bringing the latter up to $4,698,252, and the 
addition of $53,225 to unassigned surplus. 
so that the latter now amounts to $100,906. 
The company also has an assigned surplus 
(deferred and annual dividend funds) of 
$153,817, so that, with its capital of $250.- 
000, there is a surplus as to policyholders 
of $504.72 Up to the end of last year. 
the company had paid to policyholders and 
their beneficiaries the targe sum of $3,155. 
499, and its policy reserve on December 3! 
last was $4,053,325. 

The larger items among the company’s 
resources embrace bonds and stocks valued 
at agence loans on real estate, $1,055.- 
424: loans to policyholders, $759,579. and 
e le $174,474. 

The West Coast Life justifiably claims 
that it has a special service for every life 
insurance need. It is managed with virility 
and aggressiveness, combined with a fitting 
measure of conservatism, as is manifest 
from its record. Its principal officers are: 
President, John A. Koster: vice-president. 
Charles W. Helsel: secretary and actuary. 
Gordon Thomson. 


Mutual Life Conventions 
Arrangements for the club conventions 
of the Mutual Life of New York are being 
made and have been announced as follows: 


$250,000 Field Club Convention, June 9-10. 
Fairmount hotel, San Francisco. 

$125,000 Southern Division Convention, 
May 17-18, Waldorf-Astoria. New York. 

$125,000 Eastern Division Convention, 
May 20-21, Waldorf-Astoria, New York. 

$125,000 Western Division Convention. 
June 1-2, Salt Lake City. 
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Old Line Life Insurance Company, 
Milwaukee 

The Old Line Life Insurance Company of 
America, Milwaukee, Wis., shows utfusually 
large gains in various directions as having 
been made during the past year. Among the 
principal increases noted are the following: 
In life insurance in force, $6,868,601; in life 
insurance paid-for in 1919, $4,258,757, and 
assets, $395,785. Fhe company now possesses 
resources aggregating $2,380,506; its paid-for 
life business in 1919 was $8,474,867, and its life 
insurance outstanding at the end of last year 
was $21,810,655. The company also writes ac- 
cident and health insurance, and that depart- 
ment has also made notable progress during 
the past year. 

The Old Line Life makes excellent contracts 
with field men, either direct or through gen- 
eral agents, and has some good territory open 
in several States in the Middle West. This 
strong and growing institution is known as 
“the company with a heart,” and President 
Rupert P. Fry is to be congratulated upon 
having justified this designation, as well as 
upon the great advances made by the company 
during the past year. 





Colored Life Company to Move to Memphis 

The Mississippi Beneficial Life Insurance 
Company of Indianola, Miss., a negro life 
insurance company, which up to January 1, 
1919, had insurance in force of $3,234,730, 
and assets of $149,068, has changed its name 
to the Mississippi Life Insurance Com- 
pany and announces that about May first 
it will move its head offices to Memphis, 
Tenn. The company is having rates and 
forms of policies printed for whole life, 
limited payment life and endowment insur- 
ance on the non-participating plan, which 
will be featured by it. The officers are: 
Dr. J. E. Walker. president; M. B. Burnett, 
vice-president; Minnie M. Cox, secretary 
and treasurer: T. S. Littlejohn, assistant 
secretary and treasurer; C. B. King, director 
of agencies, ordinary life department, and 
M. S. Stuart, general manager life, health 
and accident department. 





New Commissioner in Texas 

J. C. Chidsey, a well-known Texas banker, 
has been appointed by Governor W. P. 
Hobby to the office of Texas Commissioner 
of Insurance and Banking, to fill the vacancy 
caused by the recent resignation of George 
Waverly Briggs, who becomes vice-presi- 
dent of the City National Bank of Dallas. 
The appointment becomes effective on April 
1, when the resignation of Mr. Briggs takes 
effect. 

The new Banking Commissioner, whose 
home is at Paris, Texas, recently retired as 
vice-president of the Houston Exchange 
National Ban‘ of Houston, and prior to his 
connection with that bank was chief ex- 
aminer for the Federal Reserve Bank in the 
Eleventh District. 











A FARM MORTGAGE 
BEHIND 


EVERY POLICY 


HE PEORIA LIFE 
Th ce SERVICE to its 

policyholders and to its 
agents. 
and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 
sures men and women on 
equal terms. 








Its sound methods 


Policies are up 
to date in every respect, and 
contain liberal and attractive 
features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for good 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 
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INSURANCE MEN IN POLITICS 


Morgan G. Bulkeley, Jr., Likely to Be Next 
Mayor of Hartford 


Next month the municipal election in 
Hartford will take place, and much interest 
in the outcome is being taken in insurance 
circles, for it is not at all improbable that 
an insurance man will be Hartford’s next 
Mayor. Morgan G. Bulkeley, Jr., son of 
the venerable president of the three allied 
AZtna companies, is a probable candidate 
on the Republican ticket. Last year when 
he returned from France, where he had been 
major of the torst Machine Gun Battalion, 
and had led it during the Argonne offensive, 
Major Bulkeley was very much the hero 
of the hour. Since then he has settled 
quietly down to his desk as assistant treas- 
urer of the Aétna Life, but it is regarded as 
likely in Hartford that between this time 
and the Republican caucus within the next 


few weeks the boom for the former over- | 


seas favorite will be revived. If nominated, 
his election would appear a certainty. 

In most cities, insurance men play a com- 
paratively small part in the political life 
of their communities Not so in Hartford. 
A glance over the political history of “the 
insurance city” would establish its right to 
that claim without any knowledge of the 
number of companies making their head- 
quarters in Connecticut’s capital. 

At the present time, the board of alder- 
men controlling the city affairs includes in 
its makeup Secretary Jacob H. Greene of 
the Connecticut Mutual; Frank K. Daniels, 
manager of the employment department of 
the Allied A*tna Companies, a popular fig- 
ure in Hartford because of his activities in 
importing army bacon into the city and in 
conducting a campaign for. selling necessi- 
ties of life to the consumers. William 
Rapheal, another alderman, is in the 
7Etna’s employ, and is a most active mem- 
ber in city affairs, having conducted a war 
on profiteers and advocated a municipal 
housing programme. Frank J. Parker, with 
the Connecticut General, is another well- 
known alderman. 

Of all of the Hartford companies, how- 
ever, the Attna Life has played the largest 
part in the political life of the city and 
State. “Not very many years ago Morgan 
G. Bulkeley was the most powerful po- 
litical figure in the Nutmeg State, and one 
of the- most widely known men in public 
life in the East. Recently the president of 
the Aétna observed his eighty-second birth- 
day, but he is still at his desk in his office 
each morning. 

During his long career, President Bul'xe- 
ley has been Mayor of Hartford, Governor 
of Connecticut and United States Senator, 
and has achieved greater political success 
than that probably ever attained by any 
other insurance man. The A®tnas to-day 
are tremendously powerful in a_ political 
way, and the turnout of over a thousand 
employees of the allied companies during 
the campaign for Hughes in 1916 undoubt- 
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The 
PERFECT - 


PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 


contain the most up-to-date 


clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 


are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOuT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


. 66 Broadway, New York 





ORGANIZED 1859 
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- edly played a large part in swinging Con- 


necticut into the Republican column by a 
large majority. 

Vice-President Morgan Bulkeley Brain- 
ard of the Attnas has been president of the 
board of police commissioners in Hartford, 
and it is not improbable that he may be 
the candidate for Mayor at the next elec- 
tion. The present Mayor of Hartford is a 
Democrat, and it appears to be a foregone 
conclusion at this time that the Republicans 
will elect their entire ticket next month. 

In civic affairs, outside of politics, the 
Hartford insurance companies wield a wide 
influence. President Archibald A. Welch 
of the Chamber of Commerce, for instance, 
is, in everyday life, vice-president of the 
Phoenix Mutual. 


Travelers’ Offer to Hartford Club 

The price offered for the Hartford Club 
property by the Travelers last week is 
$200,000, and, in addition, the club is guar- 
anteed the use of the main building for 
three years, free of fent or taxes. The 
Travelers asks immediate possession of the 
assembly hall, which will presumably be 
used for the open meetings and lectures 
given under the auspices of the employees’ 
clubs and the company. 

The Hartford Club has an honorable his- 
tory. It has probably been the scene of 
more insurance gatherings than any other 
building in the country. The club was the 
headquarters of the insurance commis- 
sioners during their nation-wide gathering 
at Hartford last year. The most recent 
affairs there have been the Southern New 
England Convention of the Mutual Benefit 
and the Hatford district gathering of the 
Prudential. Practically every 
man who has ever visited Hartford knows 
the Hartford Club. The buildings involved 
in the Travelers’ offering are on Prospect 
street, opposite the rear of the company’s 
home office. 

The Hartford Club members will proba- 
bly vote on whether or not they will accept 
the offer. Tn all probability they will. in- 
asmuch as though the high standing of 
members is still preserved the financial 
problem of running the club is a serious 
one, as since July 1 the income has fallen. 
There is, however, no question of the con- 
tinued existence of the club. 





One Million Dollars on One Life 

The announcement that Marshall Field, ITT, 
principal owner of Marshall Field & Co., has 
applied for one million dollars of life insur- 
ance, has created much interest. The original 
application did not go through because of 
some dispute over the medical examinations. 
The National Life of the U. S. of A. has ac- 
cepted $250,000 of the line, and $100,000 has 
already been delivered and paid for. The 
policy issued is on the twenty pay endow- 
ment at 85 plan. with a premium of $25.55 
per thousand. Thirteen companies examined 
Mr. Field, about a week ago, under the 
original application for one million dollars. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 insurance in _ force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OFEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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CENTRAL LIFE 
insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to twenty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, lowa, Missouri, South 
Dakota and Minnesota. Writes both 


’ participating and non-participating busi- 


ness; is a good dividend payer; has up-to- 
date policy forms, and has no apologies 
to make. “Look us up in the books’’ 
and write us for an agency proposition if 
interested. 


H. W. Jchnson, 


Ss. B. B 
President cnt 


Sec’y=Treasurer 


< __W. F. Weese, 
Vice-President and Agency Director 
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Report by State Superintendent Phillips 
Summarizes His Work in 1919 

: Phillips, State Superintendent of 
Insurance, transmitted to» the Albany 
Legislature last week the preliminary text 
of his annual report wherein he refers to 
departmental activities for the past year, 
makes his recommendations for legislation 


Jesse S. 


and discusses several vital insurance ques- 
tions. 
demand for life insurance during 1919, anc 
attributes it largely to the prosperity of the 
wage earner, the influenza epidemic, the 
publicity due to the Government insurance 
for service men, and the depreciated dollar. 
On the recommendation of the Department, 
Section 96-a of the Insurance Law was en- 
acted, providing for a suspension of the 
Section 96. 
Such suspension, 


He comments on the unprecedented 
1 
i 


limitation of new business in 
under proper restrictions. 
it is officially reported, was granted in the 
case of twelve companies. 

The report 
ation of whether the companies should not 
be allowed to accumulate larger 
tingency reserves than under the present 
restrictions of Section 87. The excessive 
influenza mortality and the depreciation in 
security vabues have an important bearing 
on this question. Mr. Phillips believes that 
the competition among the companies to 
show a’low net cost will prevent an undue 


recommends the consider- 


con- 


accumulation, of surplus. 
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A proposed amendment to. Section 8&3 
would permit the companies to apportion 
and declare annual dividends after the 
close of the year, by making such dividends 
payable upon the anniversaries of the pol- 
icies next following each 30th day of 
April, 

Mr. Phillips states that during the past 
year fraternal societies made a substantial 
increase in over 1918, but the 
valuation of their outstanding obligations 
shows that a large percentage are still 
doing business upon inadequate rates. Con- 
dftions in this respect, however, show a 
slight improvement over the previous year, 
but he again recommends, as a material 
help to the situation, that the legislature 
should, through an amendment to the law, 
prohibit fraternal societies from accepting 
new members except upon a rate of assess- 
ment that will in all probability produce an 
amount sufficient to meet, upon maturity. 
the obligations assumed. The National 
l-raternal Congress has endorsed the post- 
tion of Mr. Phillips, but this action has 
caused some societies opposed to the pian 
to withdraw from this body. The recom- 
mendation is also made that the fraternal 
law, which at present does not permit the 
management of a society to effect a rein- 
surance of business in a legal premium life 
insurance company. be amended so that if 
the management or members of any such 
society wish the protection of such a rein- 
surance they would be able to enter into it 
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WANTED 


to get in touch with Life 
Insurance <Agents and 
General Agentsfor State 
of Illinois by growing, pro 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 


Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 











Resigns Wisconsin State Job 
I. W. Kubasta, Deputy Commissioner ot 
Insurance and State Fire Marshal for Wis- 
consin September 1, 1915, has re- 
April rt will join the 
Schleissinger interests in Milwaukee. site 


since 
signed and about 
will have charge of the tax and insurance 
which handle 
mining saw mills, turpentine 
plants allied interests. Mr. 
Kubasta was elected to the lower house of 


work for these interests, 
properties, 
and other 
the legislature in 1906 and 1908, and again 


tt 197s. 
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New Business Paid For . 


Increase in Insurance 
in Force 


Total Insurance in Force 
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A GROWING COMPANY 


FOR 


GROWING MEN 


$ 24,658,000 


10,095,000 
179,410,731 


THE GUARDIAN LIFE 
INSURANCE COMPANY 


For a direct Agency connection addres: 
T. LOUIS HANSEN 
Vice-President and Agency Manager 


New York, N. Y. 


Co TT rn ue 





1919 
$ 37,200,000 


20,913,000 
200,323,731 
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INDIANAPOLIS, IND. 
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Capitol Life Insurance Company, Denver 
During the year 1919, the Capitol Life In- 
Colorado, Denver, of 


surance Company of 


which Thomas I. Daly is president, made 
handsome progress, as is shown by its latest 
annual statement, its assets having increased 
nearly $400,000, while its policy reserve ad- 
vanced nearly $440,000, The company now re- 
ports admitted assets of $3,390,686; its net legal 
reserve on outstanding insurance is $2,746,600, 
and after making due provision for other lia- 
bilities, it shows a surplus to policyholders of 
$256,583, including $100,000 capital. Among 
the assets are noted first mortgage loans on 
real estate, $1,940,309; loans to policyholders, 
$493,444; bonds owned, $576,568; cash, $177,- 
357, and other minor items. Since organiza- 
tion, the Capitol Life has paid death losses 
amounting to $1,329,784, and matured endow- 
ments to the amount of $19,528. President 
Daly and the other officers of the company are 
entitled to congratulation upon the result of 
the year’s work. 


Life Insurance Company of Virginia 
Although the Life Insurance Company ot 
Virginia, of Richmond, incorporated 
in 1871, nearly a half-century ago, its great- 
est progress has been made during the last 
the 


Was 


ten years. A decade ago company 
had $5,372,692 of assets, while at the end of 
i919, its admitted assets amounted to $20,- 
700,134. 

holders increased in the same period from 
$1,060,287 to $2,049,930. In other words, in 
ten years the assets have nearly quadrupled, 
while the surplus has about doubled. Dur- 
ing the last ten years, the premium income 
has more than doubled, last year having 
amounted to $5,741,147, while its total in- 
come last year was $6,822,786. 

Similar progress is noted in the insur- 
ance in force, which in the industrial 
branch ten years ago was $58,254,430. and 
is now $122,424,381, while in the ordinary 
branch, the company a decade had 
$10,083,174 outstanding, against $54,077,427 
at the end of r9To. 

A comparison of the 1919 
with that of the preceding year shows that 
handsome gains were recorded last year. 
In round figures, the company now has 57.- 
000 more policies in force than a year ago, 
representing $27,000,000 more insurance; its 
income was $900,000 greater, its assets in- 


Likewise, its surplus as to policy 


ago 


business of 
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creased $2,300,000, and its surplus increased 
about $72,000. 

The Insurance Company of 
ginia now admitted 
700,134, and after setting aside a_ policy 
reserve of $17,771,913, 


Vir- 


assets of $20,- 


Life 


shows 


and making due pro- 
liabilities, 
dividends to policyholders and stockholders, 


vision for unpaid including 
and including a special contingency asset 
reserve of $100,000, there remains a surplus 
to policyholders of $2,049,930, inclusive of 
$800,000 capital. 

The 
Company of 


the Life Insurance 


include 


resources of 

Virginia 
aggregating $15,734,528, real estate 
$503,318, bonds and_ stocks 
valued at $2,628,247, cash $601,852, loans to 


mortgage 
loans 
appraised at 
policyholders $621,175, accrued _ interest 
The foregoing 
this old and 
progress in 


$308,090, and other items. 
indicates the conservation of 
substantial company. Its 
strength and usefulness is indicated by the 
following tabulation by five-year periods: 
Year 
1904 
1900 
194 
IQIO 


Surplus 
$382,181 
1,000,287 
1,995,828 
2,049,930 


Assets 
$1,946,130 
5,372,092 
11,125,828 
20,700,134 


Income 
$1,764,259 
2,823,560 
4,156,055 
6,822,786 


Insurance in Force 
$43,634,936 
68,337,613 
99.256,046 
116,501,808 


Policies 
366,873 
519,334 
651.234 
885.904 


Year 
1904 
[QOQ 
IQI4 
IQI9 

The Life Insurance Company of Virginia 
enjoys a reputation among its policyholders 
agents for 


and fair dealing, which is the 


result of its forty-nine years of equita- 
ble methods and competent administration. 
Under these conditions the outlook for the 
future of the company is most auspicious. 


William J. Easton Dies 
William J. Easton, until a year ago secre- 
tary of the Mutual Life of New York, died 
on March 2. Mr. 
of the Mutual Life in 1865, when he was six- 


Easton entered the service 


teen years old, and remained with that company 
On December 16, 1885, he was 
appointed secretary, and held that office until 


fifty-four years. 


he retired from active service on January 1, 
1919. Commenting on his death, G. C. Keefer, 
the present secretary, said: 

“His services were marked by his loyalty and 
devotion to the company’s best interests and 
by his fine sense of honor and unswerving in- 


tegrity.” 


Life Insurancé 


American Life Re-Insurance 

Reports of the examination of the Amer- 
ican Life Re-Insurance Company of Dallas 
has just been completed by J. L. Mims, sec- 
retary of the Texas Department of Insur- 
ance and Banking. The company has a 
capital stock of $250,000, and $125,000 sur- 
plus. The examiner's report commends 
highly the actuarial methods of the com- 
pany as sane and sound; finds it efficiently 
officered and organized without any pro- 
motion fees. 

The report shows that the company has 
over $250,000 invested in first-class mort- 
gage loans drawing an average of seven 
per cent. Some of its funds have been in- 
vested in United States certificates of in- 
debtedness. In its operation the 
above $7,500 of any risk assumed is rein- 
sured in other companies. The company 
had business in force at the end of the 
year amounting to $5,290,381, with $1,263.- 
363 reinsured. The company’s business is 
exclusively reinsurance. Its premium in- 
come was $37,788. and that from other 
sources $12,385, making a total of $50,173. 
Its disbursements $40,446, ledger 


excess 


were 


assets $384,727; non-ledger assets, $395,701; 
7 


> 


total liabilities, except capital, $30,3 





Mystic Workers in Litigation 

The Mystic Workers of the World, an Illi- 
nois fraternal, is involved in litigation grow- 
ing out of its proposed increase in rates to 
comply with the requirements of the insur- 
ance departments. An injunction was applied 
for at Chicago to prevent the further trans- 
ferring of members to the increased rates, 
whereupon operations were stopped by the 
board and an extra session of the supreme 
lodge was called, which will be held at the 
Hotel La Salle March 22. The whole question 
of rates and certificates will be submitted then 
to the delegates for final decision. The con- 
troversy has aroused a bitter feeling among 
the members and a lively meeting is expected, 
although it is conceded that some increase in 
rates must be made. 


J. B. Duryea of Duryea & Finley, general agents at 
San Francisco for the Penn Mutual Life of Philadel- 
phia, has written and issued: a booklet entitled “How 
to Solicit.” This is intended to be used in conjunc- 
tion with “First Lessons in Life Insurance,” in the 
The contents are made up 
Duryea’s experience in the 


instruction of new agents. 


largely from Mr, own 








holders include bankers 
and trucks. 
as never before. 
but you must show me. 


President, 
628 Great Southern Life Bldg. 





STOCK SALESMEN 

I want a man who has had experience selling 
board contracts, and believes that plan for sell= 
ing anything the greatest ever devised. 
leads and country bank co-operation. 
and business men. 
Company under production building tractors 
The South is buying industrials 
The right man’s opportunity, 


You had better wire for particulars, stating 
experience and present employment. 


Dallas, Texas. 





Good 
Stock= 


President 














INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 


An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. 
nities for Live Men. 


J. O. LAUGMAN 


Exceptional Opportu- 


A. JQHNSON 
Sec. & Med. Dir. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Annual Meeting of the Allied Mutuals 


At the recent annual meeting of the Allied 
Mutuals Liability Insurance Company, New 
York, a number of new directors were 
elected. Immediately thereafter a meeting 
of the directors was held, resulting in the 








following elections: President, Adolph 
Mollenhauer; vice-presidents, Eugene S. 
Benjamin, Benjamin D. Traitel, Otto L. 


Dommerich and Herbert W. Heyer; secre- 
tary, Waldemar Kops; treasurer, Richard 
Moller; counsel, Arthur B. Graham; man- 
ager, George E. Hardy. 





Norwich Union in Massachusetts 

The Norwich Union Indemnity Company 
has been licensed to do a reinsurance busi- 
ness in health and accident, workmen’s com- 
pensation, plate glass and automobile prop- 
erty damage in Massachusetts, and has ap- 
pointed S. T. Emery of Gilmour, Rothery 

& Company as agent. 





To Discuss Bank Burglary Rates 
At the Bankers’ Association meeting to 
be held in Chicago March g and to, bank 
burglary insurance rates will be one of the 
subjects discussed. The bankers are mak- 
ing an investigation to see if the increase in 
rates is justified. 





CATASTROPHE 
HAZARD 


is inherent in all 
Compensation 
Underwriting. 
We are prepared 
to meet unusual 
demands for Re- 
insurance of this 
feature. 


EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


CHICAGO 
Insurance Exchange 


NEW YORK 
35 Nassau Street 
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U. S. SUPREME COURT RULING 


Contention of American Fidelity of Vermont 
Upheld 

An interesting decision on surety rein- 
surance has just been entered by the 
United States Supreme Court, growing out 
of the failure of the LaSalle Street Trust 
and Savings, the Lorimer Bank in Chicago, 
some years ago. The American Fidelity of 
Vermont had written a $75,000 depository 
bond for the bank just before the faiure; 
and as this line was greater than the com- 
pany would carry, they reinsured the en- 
tire amount, the Lion Bonding of Omaha, 
the American Indemnity of Galveston and 
the American Guaranty of Columbus each 
taking $25,000. When the bank failed and 
the American Fidelity made demands upon 
its reinsurers they denied liability, claiming 
that the company should have retained a 
part of the risk in order to have its reinsur- 
ance binding. This contention was denied 
and the American Indemnity and the Lion 
Bonding finally made a compromise settle- 
ment. The American Guaranty refused to 
compromise and the case went to trial. It 
lost in the lower courts and the United 
States Supreme Court recently approved 
judgment for the amount of the bond with 
interest. The agents of the American 
Fidelity have just been notified that the 
judgment has been satisfied and the cash 
paid in. 





John E. Jones Joins Kansas Casualty and 
Surety Staff 

John E. Jones, for several years chief ex- 
aminer in the Kansas Insurance Depart- 
ment, has resigned to accept the secretary- 
ship of the Kansas Casualty and Surety 
Company of Wichita, in place of George 
D. Marcy, who is about to open an agency 
in Portland, Ore. 

During most of the eleven years Mr. 
Jones was connected with the Kansas In- 
surance Department, he was specialty man 
of the department on casualty and miscel- 
laneous insurance. He served as chief ex- 
aminer under the administrations of Com- 
missioners Barnes, Lewis, Wilson and 
Travis, and during the last two terms was 
a member of the House of Representatives 
of the Kansas Legislature and chairman of 
the committee on insurance. Mr. Jones is 
an attorney by profession, but during the 
time of his connection with the Kansas In- 
surance Department he confined himself 
entirely to the study of insurance laws and 
the practice of law in connection with in- 
surance, specializing in casualty and surety 
lines. 





W. P. Learned Seriously Injured 

W. P. Learned, vice-president of the 
Fidelity and Casualty of New York, re- 
cently sustained a fractured hip from a fall 
on an icy sidewalk, which will very likely 
confine him to his home for a considerable 
time. Mr. Learned has been with the 
Fidelity and Casualty for over thirty years 
and is known as the Dean of Burglary In- 
surance, 
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PHILLIPS ON MONOPOLY 





State Official Against Putting Compen- 
sation on Exclusively State Basis 





COMPETITION BEST FOR ALL CONCERNED 





Monopoly by State Would Provide Opening Wedge 
for Other Socialistic Experiments 


By Jesse S. PHILLIPS 
New York State Superintendent of Insurance 


The State should not, in my opinion, be 
given a monopoly in the field of compen- 
sation insurance primarily because such a 
departure from the true functions of gov- 
ernment is the opening wedge for other 
socialistic experiments and also because, in 
my judgment, the results would be inferior 
to those attained under present conditions. 
As I see it, the only justification for even a 
competitive State fund is the necessity of 
gauaranteeing to employers of labor the 
opportunity of purchasing insurance as 
required of them by the compensation law. 
Having created such a competitive fund, 
the decision as to the relative merits of 
State and private insurance in the field of 
workmen’s compensation can be_ based 
upon actual performances rather than upon 
theoretical anticipations. If employers pre- 
fer to insure with the State fund they have 
the opportunity of so doing and there is 
nothing to prevent the State from acquir- 
ing a virtual monopoly of the business, 
without legislation, if that is the will of 
the insuring public. 

The logical and rational view to take, it 
seems to me, is that open and fair com- 
petition between the existing classes of 
carrierg, conducted under proper super- 
vision, is in the best interests of all con- 
cerned. Compensation insurance is in 
reality composed of two elements—service 
and protection. An_ institution which 
affords protection only fails signally to 
fulfill its functions, although it may be able 
to furnish employers with insurance 
rendered cheap at the expense of their em- 
ployees. Compensation service embodies 
accident prevention work, a broad and en- 
lightened policy of medical supervision and 
attention, and an efficient, sympathetic and 
just handling of claims. Monopolistic 
State insurance, wherever tried, has utterly 
failed to show appreciation of the fact that, 
while protection is essential and funda- 
mental, the real social gain is not meas- 
ured by the overhead cost at which the pro- 
tection is furnished, but is largely the ex- 
tent to which, in the first instance, industrial 
accidents are prevented, and in the second 
instance their effects minimized through 
prompt, skilled and unlimited surgical at- 
tention and the application of approved 
methods of industrial rehabilitation. 

Service of this character is not incon- 
sistent with low insurance rates because 
ultimately the direct payments to injured 
persons are lessened in consonance with 
the lessened disabilities. But such a reduc- 
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tion in cost is a slower and less striking 
process than the summary method of cur- 
tailing service and simultaneously reducing 
rates, hence it is not so readily and widely 
understood. So far as employees are con- 
cerned, therefore, it seems quite certain 
that they cannot benefit as much under a 
State monopolistic system in which, com- 
petition being eliminated, there is neither 
fear of adverse criticism nor other in- 
centive for rendering this character of 
essential service. While employers under 
the present system are free to select the 
carrierr of their choice, it is to be noted 
that, generally speaking, their choice is 
influenced more by the character of service 
rendered than by the purchase price of the 
insurance. 

Healthy and fair competition in any busi- 
ness is the keynote of good service, and it 
is that sort of competition which I believe 
should exist in the compensation field. In 
my judgment this means that the State 
fund should be placed on an even footing 
with private carriers as respects all aspects 
of supervision by the Insurance Department, 
as well as in the matter of incurring and 
meeting expenses without the intervention 
of budgetary restrictions. The conditions 
revealed in the conduct of the affairs of the 
State fund and the criticisms of manage- 
ment, as contained in the report of the 
recent investigation, bring home in im 
pressive fashion not only the unwisdom of 
a State monopoly but also the necessity of 
external supervision to safeguard the opera- 
ations of even a competitive State fund. 

[The foregoing is taken from Mr. Phillips’ 
annual report transmitted last week to the 
legislature at Albany.] 


Disability Indemnity Policy 

The Travelers created a mild sensation 
last week by announcing a non-cancellabk 
income policy for accident and sickness in- 
demnity at a low rate. This is the firsi 
time the Travelers has put a non-cancellable 
policy on the market. The new form is 
issued in any one of three ways: With a 
waiting period of two weeks, a month, or 
three months. It cannot be cancelled by 
the company and is renewable until the 
age of sixty is attained. 

It is issued only to males between the 
ages of twenty and fifty-five in select, pre- 
ferred, extra preferred and selected ordi- 
nary classes. A full medical examination 
is necessary. The policy is issued for an 
annual premium only. 

The upper limits of this policy are $25,000 
for the principal sum and $1,.coo for monthly 
indemnity. The annual cost for each $1oo 
monthly of accident and sickness in- 
demnity is: 


Select and Extra Preferred 


Preferred and Ordinary 
Eliminating the first two 
weeks of disability..... $40 $60 
Eliminating the first month 
OF CisAUTHEe occ ec ce.ces 20 30 


Eliminating the first three 
months of disability.... 15 
Additional cost for each $1000 accident death benefit: 

Select and preferred, $2. 
Extra preferred and ordinary, $3. 
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NATIONAL AGENTS’ MEETING 


Association Has Excellent Programme for 


Week’s Reunion at Richmond, Va. 


The mid-year meeting of the National 
Association of Insurance Agents to be held 
in Richmond on March 17-18 is now com- 
pletely arranged for. In advance of the 
official meeting a_ get-together will be 
staged’ on the sixteenth, the feature of 
which will be a dinner at the Common- 
wealth Club. Reservations for this dinner 
may be had by sending a check for $2.50 
to S. T. Pulliam of Richmond. The day 
after the meeting will be occupied by a 
conference with casualty company officials 
on the problem of non-agency competition. 
It is believed that considerable good will 
come of this. 

The programme is as follows: 


WEDNESDAY, MARCH 17. 
First Session—to A. M. 

“Star Spangled Banner.” 

Address of Welcome. 

Response to Address of Welcome—Craig 
Belk, Houston, Tex., territorial vice-pres- 
ident, Southwestern States. 

Report of President—Ired J. Cox, Perth 
Amboy, N. J. 

Report of Executive Committee—Jas. L. 
Case, chairman, Norwich, Conn. 

Report of Finance Committee—Chas. F. 
\VWilson, chairman, Fitchburg, Mass. 

Report of Grievance Committee—Arthur 
G. Chapman, chairman, Ltouisville, Ky. 

Report of Legislative Committee—E. M. 
Allen, chairman, Helena, Ark. 

Report of Casualty Committee—Marshall 
J. Ellis, chairman, Macon, Ga. 

Report of Fire Prevention Committee— 
Alfred Davenport, chairman, Boston, Mass. 

Report of Organization Committee—Fred 
Bb. Ayer, vice-chairman, Cleveland, O. 

Discussion, “Uniform Agency Qualifi- 
cation Laws”—Joseph Button, Insurance 
Commissioner of Virginia (chairman Insur- 
ance Commissioners’ Conference Commit- 
tee to National Association), and members 
of the association. 











Second Session—2 P. M. 

Roll Call of States. . 

Discussion, “The Broker, the Agent and 
Resident Agency Laws’—Members of the 
association, Insurance Commissioners and 
insurance journalists. 

Address, “Our Duty as American Citi- 
zens’—T. Alfred Fleming, supervisor, Con- 
servation Department, National Board. 


THURSDAY, MARCH ti8. 
Third Session—1o A. M. 
Discussion, “Self-Graded Dues and Paid 
Secretaries’—James T. Catlin, Jr., ‘pres- 
ident, Virginia Association, Danville, Va. 
Discussion, “Non-Agency Mutual Com- 
petition; The Remedy”’—Executives oi 
casualty companies and mempers of the 
association. 





Fourth Session—2 P. M. 

Discussion, “Fire Prevention: A Message 
from the National Board”—Sheldon Catlin, 
vice-president, Insurance Company ot 
North America, and members of the Na- 
tional Association. 

Discussion, “Relations of National Asso- 
ciation with the Chamber of Commerce ot 
the United States’—M. B. Trezevant, man- 
ager, Insurance Department, Washington, 
LD. C., and members of the association. 
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| Business Integrity 


is important when the life of your 
Organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connection with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 
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Federal Surety of Iowa Organizing 

The Federal Surety Company of Daven- 
port, lowa, which expects to obtain its 
license very shortly, announces the appoint- 
ment of Walter H. Stuart of Boston, Mass., 
as superintendent of the liability depart- 
ment of the Federal Surety Company. Mr. 
Stuart has assumed his duties and is now 
assisting in the preparing of policies, forms 
and the blanks necessary to handle that 
branch of the work. 

Mr. Stuart began his insurance experi- 
ence as a clerk in the liability department 
of the Massachusetts Bonding and Insur- 
ance Company seven or eight years ago. 
When W. L. Taylor, now vice-president 
and general manager, was made manager of 
the liability department in 1917, Mr. Stuart 
was promoted to assistant underwriter, 
which position he held until he enlisted in 
the army. After returning from France, 
he took up his duties in the Massachusetts 
Bonding Liability Department, resigning 
last month to go with the Federal. 

Mr. Taylor will, in a few days, announce 
the appointment of a superintendent of 
agents. The name of the new superintend- 
ent is withheld until he and his present 
company can arrange for a successor. 

The next work to be undertaken by the 
Federal Surety Company will be the or- 
ganization of a burglary and plate glass de- 
partment. 


Employers Indemnity Expanding 

A large block of stock in the Western 
Indemnity of Dallas, Texas, has been pur- 
chased by the officers of the Employers In- 
demnity of Kansas City. Walter A. LaBar, 
formerly vice-president of the Employers 
Indemnity, has become vice-president of 
the Western Indemnity, while President 
Trimble and Vice-President Coleman of the 
Employers have become directors of the 
Western. 
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COMPENSATION RATE REVISION 


Experience Rating Estimated to Have Caused 
Ten Per Cent Differential in 1919 

In his annual report transmitted to the 
Albany Legislature last week State Super- 
Phillips devotes considerable 
space to a discussion of the business of 
workmen's compensation insurance. The 
continued large premium volume was prob- 
ably accompanied in 1919 by increased loss 
and expense ratios. Two exhibits show 
that the total underwriting profit of all 
carriers for the period from July 1, 1914, to 
December 31, 1918, was 2.45 per cent; that 
for the calendar year 1918 being 13.14 per 
cent. On this latter showing, Mr. Phillips 
recommended a rate revision, which is now 
in progress. It is as yet impossible to pre- 
dict how the average rate level will be 
affected, owing to the influence of experi- 
ence rating (estimated to have caused an 
aggregate reduction of about ten per cent 
in 1919), the return to a peace status, and 
the underpayments revealed by the investi- 
gation into the affairs of the State In- 
dustrial Commision. 

The report discusses the origin and pur- 
of the National Council on Work- 
men’s Compensation Insurance, also some 
of the benefits which may be derived from 
such an organization. Some account is 
given of the progress already made in the 
current rate revision, with a suggestion for 
a thorough investigation of rating pro- 
cedure, with a view to further simplifi- 
cation. 

The rapid development of hospital in- 
stallations in connection with compensa- 
tion insurance is next discussed, and the 
precautions taken by the department to 
forestall competitive abuses are outlined. 

To meet the demand on the part of prop- 
erty-owners for a broader coverage against 
the hazards incidental to the management 
operation of residences, apartment 
office buildings, hotels, ete., Mr. 
recommends amendments to sec- 
of the Insurance Law, permitting 
casualty companies to assume additional 
hazards not now permitted to such com- 
panies by section 70, especially hazards of 
loss or damage caused by water, vandalism 
and malicious mischief, and explosion of 
heating, lighting and cooking apparatus. 

Amendments affecting mutual casualty 
companies are also recommended by Mr. 
Phillips. The first amendment would ex- 
tend the application of section 109 to 
mutual compensation and mutual automo- 
bile liability companies and require them to 
insert in their policies a provision that they 
will not be released from the payment of 
damages because of the insolvency or bank- 
ruptcy of the assured, but that an action 
may be brought by the injured person 
directly against the company after the re- 
turn unsatisfied of an execution upon a 
judgment obtained by such injured person 
against the assured. The second amend- 
ment will extend specifically to mutual 
companies issuing automobile liability poli- 
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cies the provision of section 24 and pro- 
hibit such companies from assuming lia- 
bility on any one risk, except on employers’ 
liability ard workmen’s compensation risks, 
exceeding ten per cent of the sum total of 
the net assets and the aggregate of the 
several amounts of the contingent mutual 
liability of members. 





National Workmen’s Compensation’ Bureau 
In order to keep pace with rapidly chang- 


ing industrial conditions the National 
Workmen’s Compensation Bureau has 


found it advisable to readjust some prac- 
tices. The main source of difficulty is in 
regulating agents’ commissions so as to 
suit the different methods of organization 
of the companies composing the bureau. 
A committee is now at work on this matter, 
and it is expected that they will arrive at 
an amicable solution within a reasonable 
period of time. No other changes of par- 
ticular note will occur, either in the scope 
of its work or in the management. Just at 
present the bureau is giving a great deal 
of service to the National Council. 


Compensation Legislation at Albany 
Senator Downing has introduced each of 
the following bills, also offered in the House 
by the Assemblyman indicated, amending the 
workmen's compensation law: 


3y Mr. 
tending 
claim for compensation must be filed after accident 
or death, as the case may be. 

By Mr. Amending sections 2 and 16, 
by including in Group 42, carpentry instead of 
structural carpentry; relative to loss of phalange of 
thumb or finger; making loss of eighty per cent of 
vision of eye equivalent to loss of eye and loss of 
binocular vision equivalent to loss of one eye; increas- 
ing compensation payment in certain cases and relative 
to compensation to aliens. 

3y Mr. Evans: Amending section 94, by provid- 
ing that entire expenses of administering State insur- 
ance fund shall be paid directly out of premium in- 
comes, but not to exceed ten per cent thereof, in- 
stead of out of moneys appropriated, as at present. 
The Industrial Commission must report annually to 
legislature detailed expense of administering the fund, 
fund shall be 


Amending section 28 by ex 


Donohue: : 
within which 


from one to two years’ time 


Evans: 


All appointments to positions in the 
subject to civil service requirements. 

By Mr. Griffith: Amending section 34, by provid- 
ing that right of compensation granted by commission 
shall have same preference without limit of amount 
against assets any stock corporation or mutual asso- 
ciation doing workmen’s compensation insurance busi- 
ness. 

By Mr. Henderson: Amending section 2 by extend- 
ing the law to other employments not 
enumerated any person or 
corporation or by the State or a municipal corporation 
or subdivision thereof, in which one or more persons 
are employed, instead of four or more workmen, as 
at present. 

By Mr. J. F. McLaughlin: Amending section 24, 
by making it a misdemeanor to exact or receive a 
fee or gratuity for any services, of a legal nature or 
otherwise, given in connection with a claim for com- 
pensation except in a sum fixed by the Commission. 
Any person soliciting such business or soliciting em- 
ployment for a lawyer in connection therewith shall 
be guilty of a misdemeanor. 

By Mr. J. J. McLoughlin: Adding new section 90-A 
providing for appointment by Governor of advisory 
board of State Insurance Fund, of five members, who 
shall be employers or officers thereof insured in the 
fund, such without pay, but to 
have traveling and other expenses, 
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: Claim 
' Wanted by 


= Casualty Company to take =| 
= Charge of Liability (Common 
- Law) Claim Division. Good op- 


portunity for bright, intelligent, 
experienced man of executive 
ability. Must have had actual 
experience investigating, ad- 
justing and supervising. Need 
not necessarily be an attorney. — 
In reply state qualifications in = 
full including age, education, 
experience, both general and 
special, whether college grad- 
= uate, an attorney and familiar 
- with any language other than 
English. Address Claim, Box 
45, care The Spectator. 
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Great American Home-Coming 

The Great American Mutual Indemnity 
Company held a grand home-coming festival 
recently at Mansfield, O., at which the 
company’s weekly organ, The Great Amer- 
ican, became for the nonce a daily paper, 
four pages and six columns to the page. 
The convention therein as 
only insiders can do it, the result being a 
joy to the producers as well as to the agents 


was reported 


and others good-humoredly referred to. 
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PHILADELPHIA’S OLDEST 
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ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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What Will Your Investments Be Worth 

















5 or 10 Years From Now? 





The wise investor builds not for today but, profiting by experience, looks carefully 
ahead when selecting his securities. 


Thousands of conservative Investors during the past 10 years have been sticking 
closely to their old time securities, like railroad bonds and stocks, with the result that a 
large part of their capital has evaporated and their incomes are smaller today than ever 
before. 


On the other hand the holders of Farm Mortgages have found their security sound 
and permanent and not subject to fluctuation or manipulation. 


‘The Man behind the Plow” is back of these peerless securities and Mother 
Earth, permanent and indestructible, is back of him. 


The uncertainty of the immediate future of the world of finance demands extraordi- 
nary caution and conservatism. 

The Old Line Life Insurance Companies have blazed the Way. They above all other 
investors must practice conservatism for the sake of protecting the widows and orphans 
depending upon them. 


The record of these Life Insurance Companies shows their investments in Farm Loans 


jumped from $655,000,000 at the end of 1914 to more than $1,000,000,000 at the end of 1918! 


The total amount of farm loans outstanding in the United States is estimated to be a 
little in excess of $4,000,000,000, thus showing that the Life Insurance Companies are 
holding about one-fourth of the entire amount. 


Our Farm Loan Service.places at your disposal the most approved safeguards and 
complete equipment obtainable based on 35 years of experience, during which period no 
investor has ever waited 24 hours for payment of his principal or interest at maturity. 

Farm Loans were never in greater demand than at present. Whether you have 
$500 or $50,000 to invest, the same attention and care will be given to your investment 
and continue during the life of the loan. 

This is a good time to investigate the superior merits of Farm Loans. 


A postal card will bring you full particulars. 





THE F. B. COLLINS INVESTMENT COMPANY 


PAID-UP CAPITAL $250,000.00 
OKLAHOMA CITY OKLAHOMA 
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Agency Wants 


Prominent Agents and Brokers 








WANTED 
Accident and Health Underwriter 


Underwriter experienced in examining and selecting risks, corresponding with agents 
supervising clerical assistants, directing and controlling detail work, wanted as assistant 
to head of department of company writing high class commercial business. Good 
opportunity for right man. Please state age, experience, past and present connec- 
tions and salary expected. Communications considered {confidential. jy Address 
“‘Underwriter,’’ Care of SPECTATOR. 








Stock Salesmen Wanted 


If you are a high-class» experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 


Stock selling rapidly. | Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING) 


303-4-5 Marine Bank Bldg., New Orleans, La. 











LEON IRWIN & CO., Ine., New Orleans, La. 
REPRESENTING 


American Eagle National Union 


Automobile-Hartford 
British-Amer.Assurance 


Maryland Casualt 
National-Hartford New York Plate Glass 


Ph, bee , r 
Fidelity-Phenix hiladelphia . Underwriters Indemnity Company 


. Stuyvesant of America 
Insurance Underwriters Automobile,Insurance 
BROKERS LINES SOLICITED ° 





J, L. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or Cone 
solidation of cither Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangemente. 
All communications held personal and confidential. : 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, III. 





F. JANSSENS 


ws Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 








HELP WANTED—MALE 


SALESMEN—two energetic live-wire compensation 
and liability salesmen (mutual experience preferred). 
Must be capable of opening up and managing new 
territory. State age, experience, yearly premium 
writings and salary expected. Replies confidential. 
Address Liability c/o THE SPECTATOR. 





NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 





























ABB LANDIS, tennessee 
9 TENNESSEE 
To January Ist, 1920, Mr. Landis has been em- 
ployed by 204 of the oldest and largest Fraternal 
Societies in the United States and Canada, to compute 
rates of contribution, to make valuations, to report 
on readjustments, to prepare forms of certificates, to 
write constitutions and to give technical advice. Long 
experience in fraternal work and technical knowledge 
of insurance and law give a superior value to his serv- 
ices. He has dealt with every phase of the business 
to the satisfaction of clients. 

















Medical Examiner 








R. D. MacKINNON, M. D. 


PRACTICE LIMITED TO INSURANCE WORK 


Compensation, Accident and Health 
and Liability Lines 


I39 WALNUT ST., PHILADELPHIA, PA 
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Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F.A.S. 
EDWARD B. FACKLER. F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
865 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 


J 5 H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
12338 Association Bullding 


Telephone. Central 3462 CHICAGO 
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Actuarial - 


Actuarial 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE STREET 
Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


8II-812-813 HUME-MANSUR BLDG., INDIANAPOLIS, IND. 





ju LIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burne & SPHAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA: 








: - C. RAFFERTY 


CONSULTING ACTUARY 
Sulte 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 


“W, R. HALLIDAY 


CHICAGO | 
INSURANCE EXCHANGE 


| ROOM I303 





CONSULTING 
ACTUARY 


CHICAGO 





| JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Mcildowie, Belfas 





Insurance Examiners and Adjusters 








FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 


W, H. GOULD 
ACTUARY & EXAMINER : 
: SYSTEM REVISION 
od 256 BROADWAY 


NEW YORK 














CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit i 
Compensation ‘ R. L. NASE Virgin” 
— Adjuster for Casualty Companies a 
Health 1109-10 Mutual Bldg,, Richmond, Va. Careline 








Claims 
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The Capitol Life Insurance Co. of Colorado 


THOS. F. DALY, President 
Statement December 31, 1919 
INSURANCE IN FORCE, $38,315,551.00 
LEDGER ASSETS, JANUARY 1, 1919 .......06.5..6055.052 
TOTAL INCOME 1919.. eae 
SUM TOTAL wie ea Seahid ona ae ls 
Ledger Assets Invested as Follows: 


Real Estate.... : 25,200.00 
First Mortgage Real Esti ate Loans. 1,940,398.76 
Loans to Policyholders.......... 


$2,896,839.53 
1,391,283.33 


$4, 288, 122. 86 


493,443.98 


Premium Notes... . ee 65,495.73 
Bonds Owned by C ompé ny ere 576,568.31 
Cash in Office and Banks, not on 
interest . ae 72,522.77 
Cash in Banks on inte rest. 104,833.88 
Agents’ Balances........ 261.05 
Miscellaneous. . 3 056. 64 


Ledger Assets $3,281,781.12 


Non-Ledger Assets: 


Accrued Interest. Sybase 
Net Uncollected Premiums....... 
Other Assets... . : 


$39,332.01 
77,246.89 
2,650.00 
119,228.90 
$3, 401 ,010. 02 


GROSS ASSETS....... 
10, 324.14 


Assets not admitted....... 
NET ADMITTED ASSETS. 
Liabilities: 
Net Legal Reserve. 
Death Losses Outstanding 


Coupons and Div. at interest. 
All Other Liabilities...... 


TOTAL LIABILITIES... 
Paid up capital. 
Surplus. . 
Surplus 'to Policy holders.. 


DEATH LOSSES PAID SINC E ORGANIZATION..... 
Matured Endowments. eae A ae 


$3, 390, 685. 88 


$2,746,608.60 

40,624.49 °* 
234,517.75 
112,352.15 


$3,134, 102.99 
$100,000.00 
156,582.89 
$ 256,582.89 
. .$1,329,783.65 
19,528.00 











Annual Statement of the 


Marquette National Fire 


Insurance Co. of Chicago, III. 


Insurance Exchange Building 





As of December 31, 1919 


ASSETS 
. . $715,796.72 
. 452,850.00 
. 110;327.66 
113,616.72 
4,900.00 
A268 

$1,410,202.78 


Bonds and Stocks. : : 
Mortgages on Real Estate . 
Cash in Banks and Office. 
Premiums in course of collection. ee 
Collateral Loans. ..... 0... 0... 
Accrued Taterest. .....5.26..6 06%. 


LIABILITIES 
Reserve for Unearned Premiums. . . . $710,363.01 
Reserve for Losses (in process of ad- 
justment).. alse 78,895.08 
Reserve for Taxes and Bills... ... .. 19,500.00 
Total Liabilities... ... ...... $808,758.04 
Capital. . Be 300, 000.00 
Net Surplus. weeeeeeces, OO1,444.74 601,447.74 


$1,410,202.78 © 





Progress of Company 


OFFICERS Assets DIRECTORS 
Anthony Matre, y Thomas E. Gallagher 
President 1915 $421,341.92 Napoleon Picard 
Dr. Henry Reis, 1916 $542,438.71 sage en Matre 
Vice-President r. Felix Gaudin 
Joseph aside i cionsteccaasee Joseph Berning 
Vassseuainnt 1918 $1,154,847.16 Pr. Henry Reis 


ug 
James F. Houlihan 


Napoleon Picard, 
Francis J. 


Secretary-Treasurer 


1919 $1,410,202.78 


Matre 








AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE”’ 


WE ALSO WRITE 


WISE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





J.C. O.MORSE 
President 


WICHITA, KANSAS 


“Conservative but Aggressive”’ 














The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 31, 1919 


I esp hi se rc derewee Oy ber ORG Racy e Kor doiee $19,874,289. 3) 
ek ge CCT TE Ce Pe ee 46,807,696.37 
eT ee Orr rT ee 1,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,066,592.94 
LOSSES PAID TO DECEMBER 33, 1939...... . 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 








37,005 PEOPLE 


wrote to us last year and asked for an illustration of 
our “Income for Life’ at their age. This valuable 
lead service explains why our 1919 business showed 
a gain of 81 per cent. 

Full level net 
over 


The Fidelity operates in 40 states. 
premium reserve basis. Insurance in 
$173,000,000. Faithfully serving insurers since 1878 


force 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 
PHILADELPHIA 
WALTER LE MAR TALBOT. President 
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BUSINESS GETTERS 
WITH A VISION 


know the value of Insurance policies which 
are savings accounts, interest bearing de- 
posits and investment bonds. It will pay 
you to learn about such up-to-the-minute 
contracts put out by 


THE LINCOLN NATIONAL 
LIFE INSURANCE CO. 


“Its Name Indicates Its Character.”’ 


Lincoln Life Building, Fort Wayne, Ind. 





aS 
‘TORT WAYNE 
INDIANA / 








Dayton Mutual Fire Insurance Co. 


| Dayton, Ohio 
| B. C. COLEMAN, Secretary 
| Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 











MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City. 
THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


THE TERRITORY. 


DANIEL BOONE; President 


OKLAHOMA, | 


DANIEL BOONE, Jr.; Secretary 


GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 








1867 1920 
THE EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


ANNOUNCES $200,000,000.00 
OF INSURANCE IN FORCE 


Having Doubled in Size in 








OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 





































3) Less Than Four Years. 

sl FAVORABLE POLICIES SERVICE TO AGENTS 

oat Low Net Cost with Increased Service Including Double Pee eR ONRSEY 

ne Indemnity and Total Disability Benefits. es Ds ai. We oa ty acum 

Eas Assures Satisfied Policyholders. to a reliable man who can secure 100 
For Information Address: Home Office, Des Moines applications during 12 months. 

th, 


ie JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 


Assets Over $11,000,000.00 
Insurance in Force Over $118,000,000.00 
Large Strong Progressive 


ATTRACTIVE POLICY CONTRACTS FINE TERRITORY 











W. E. SMALL, President PETER EPES, Agency Manag~ ©. P. AMERINE. Secretary 


Georgia Casualty Company 
“DIXIE AUTO POLICY” 


The Last Word in Motor Insurance 

















Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 


IN KANSAS 


F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO. 


TOPEKA, KANSAS. 








F. S. Jackson, Pres. 
- 


District Managers and good producers wanted. 
Address—F, P. METZGER, Agency Director. 


WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some- 
thing which no money could buy—an untarnished reputation. Sixty- 
eight years of square dealing have gone into the making of that name. 
Is it strange that it means so much to the representatives of the Com- 


fonyr Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
Springfield, Massachusetts. 
Incorporated 1851. 








‘‘Keep Southern Money at Home’”’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


Cotton States Life Insurance Co. 
Memphis, Tenn. 




















THE PROVIDENT 


Life and Accident Insurance Co. 
Chattanooga, Tennessee 
Serving Insurers For More Than Thirty-two Years 


Lines written: Commercial—Monthly Premium 
—Group — Railroad Instalment — Accident & 
Health Insurance. Ordinary and Intermediate 
— Non-Participating Life Insurance. 


Attractive Agency Openings In Seventeen States 
1919 PREMIUM INCOME OVER $1,000,000.00 





1857——The Oldest Life Insurance Company in the West=—=1920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell, 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 








Che Jnudependent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed monthly income to 


Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 


Life Certificates 10 year term, Whole Life and Endowment Plan. 
. . e . e t 
Combination Sick, Accident Annuity (er antceing Poot ess 


tion against loss of 
and Funeral Benefit Certificates or Accident and a 











time from _ sickness 
Funeral Benefit Paid 
on death from any cause. 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 
An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 


Economical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 




















$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays. you as long as totally disabled whether 
; from' sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 








Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesman in 1918 made $10,000.00 


Business Men’s Accident Association 





Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
~ I. M. SHEFFIELD, Secretary 











w. T. GRANT, Secretary KANSAS CITY, MO. 
* 
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LIFE ORDINARY 


INDUSTRIAL 


AMERICAN NATIONAL 
INSURANCE COMPANY 


GALVESTON, TEXAS 


FIFTEENTH ANNUAL STATEMENT DECEMBER 31, 1919 


ASSETS 


Real Estate Owned............ $884,324.41 
Mortgage Loans, First Liens.... 3,091,830.79 
Loans to Policy Holders on Com- 

pany’ PORCIOR. 4.6666 62nd. 651,057.17 
re re ae 1,589 468.02 





Collateral Loans. ..........e0%- 32,600.00 
Certificates of Deposit.......... 46,679.22 
Caoh in Danks. .........0.cc00. 690,373.70 
Interest Due and Accrued...... 157,631.02 
Net Deferred and Uncollected 

eo re 168,995.02 
All Other Assets. .............. 2,827.02 

$7,315,786.37 — 
LIFE INSURANCE IN FORCE 
$101 632,847.00 








LIABILITIES 
Net Reserve American Experience 

3 and 3% per cent.......... $5,743,808.08 
Special and Contingent Reserve. . 226,521.59 
Death Losses in Process of Ad- 

I. oiccivicuweerawanas 52,029.75 
All Other Liabilities........... 100,120.13 
Capital Stock....... $250,000.00 
Assigned Funds..... 185,842.40 
ee 757,464.42 
Surplus Security to Policy Hold- 

Ci 4638 cane 1,193,306.82 

$7,315,786.37 
ASSETS. ...... $7,315,786.37 


SURPLUS TO POLICY 
HOLDERS $1,193,306.82 


PAID POLICY HOLDERS 
SINCE ORGANIZATION 
$7,175,570.00 


HOME OFFICE BUILDING 


OPERATES IN EIGHTEEN STATES AND THE REPUBLIC OF CUBA 


The Giant of the South w... Moony, Jr., President 
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| 
| SAFETY for 
THE WIDOW’S MONEY 


Through The 


° MONTHLY 
5 INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 





GENERAL OFFICES: 
2nd Floor Coal Exchange Wilkes-Barre, Pa. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 


Live men want a live Company. 
Our Salesmen make money. 








Good contract for the right man. 





A Sample Will Convince You 





JOHN F. TUBBS, H. B. WILSON, Send For It. 
sid Secretar . 
iii eis The Insurance Field Company 
e | INCORPORATED 
Write Us Today. | P.O. Bex 617 Louisville. Ky 














al Ylatemenz. 


1919 





General Agents of this Company 9 
do not ask the men working with THE YEAR S GROWTI i 
them to write more insurance than 

they individually write. 


The General Agents make thesame | Life Insurance in force Dec. 31, = = = = $21,810,655.00 
contracts with men in the field that i 
the officers at the Home Office make. Net _— $0,868,001 aad 
There is room for three, possibly Life Insurance paid for in 1919, = = = = $8,474,867.00 
our, more General Agencies in Wis- 
ete Increase $4,258,757.00 
coreg Mpeg raced and Min- Assets, Dec. 31 = = = = = = = = = = $2,380,508.55 
nesota will be divided into four larger : 
districts for each state. e Increase in Assets, $395,785.48 
RUPERT F. FRY, President. The Accident and Health Department has enjoyed its part 
JNO. E. REILLY, Secretary. of the Company’s growth and success during the year. 


THE OLD LINE LIFE INSURANCE COMPANY OF AMERICA 


MILWAUKEE, WIS. 
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THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for its Needy Sick 
Its Reviews Are Social Centers, 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 













New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 









NOW Is The Time To PUSH Your Casualty Business 


for Automobile, Workmen’s Compensation, Liability, 
Let us help you PUSH Physician’s, Druggist’s Liability, Plate Glass, Burg- 
iary, Accident, F’ealth & Disability Insurance, Fidelity and Surety Bonds. AN 
AGENCY WITH! THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
PATRONS. Write Home Office for Particulars. | ; : 
This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri; 
New Mexico, Oklahoma, Texas and Utah. 


f2pita! = WESTERN INDEMNITY CO.. Dallas, Texas 


Assets 
over $1,200.000 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 


Bs 6s 5 3 os Sek $20,700,133.74 
eee ee Ee ee 18,650,203.62 
Capital and Surplus............... 2,049,930.12 


Insurance in Force................. 176,501,808.00 

Payments to Policyholders.......... 1,831,337.97 

Total Payments to Policyholders since 
ee 23,840,173.80 


JOHN G. WALKER, President 








Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All ansr-ers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 





5 0 WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
* ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 
Heme siieetmaaaal eas ern Moines, Iowa 

















UBLICATIONS OF C. & E. LAYTON. 


. The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORI 
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Why not take an Agency with 
a medium sized conservative 
American Company? 





| Capital Stock - $750,000.00 
Reserves - - 4,500,000.00 
Total Assets - 5,500,000.00 


Insurance in Force 45,000,000.00 


Inter-Southern Life 
Insurance Company 


| JAMES R. DUFFIN, President 
_ LOUISVILLE, KENTUCKY 


| 
| 
| 
| 
i] 
| 
| 
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CHARACTER STRENGTH SERVICE 
of IOWA 
Home Office—Sioux City, U. S. A. 
STATEMENT 
December 31, 1919 
ASSETS LIABILITIES 
First Mortgage Loans on Real Estate..... $543,505.00 Net Reserves on Policies............... $423,151.00 
eres ere eee ee eT eee 69,048.81 Peath and Disabili : ing. 
Cash in Banks and Office............... 66,777.34 ee eee ee « —— 
: : Oe a 4,790.60 
Premium Notes and Policy Loans........ 16,970.90 np eregis 
inet Deesedheweed .... 15,402.67 All Other Liabilities Dette nett eee eee e ees 75,408.53 
Premiums in Course of Collection........ 13,869.52 Gross Surplus to Policyholders........... 214,124.11 
Total admitted assets.............. $725,574.24 MN oi hoo bogey awe cake e ea $725,574.24 
eI II I 606 pasty et ye pag Aa cond oe aha eae fe get $11,084,000.00 
TOTAL COVERAGE, including DOUBLE INDEMNITY...............................00.. $20,044,000.00 


SIOUX CITY’S SUCCESSFUL Life Insurance Company. 
NATIONAL FIDELITY is the dominating factor in its home insurance field. 


Men of character and selling ability are offered REAL cooperation in building up a business and a future in the 
five splendid states in which we operate, Iowa, Nebraska, South Dakota, Oklahoma and Texas. 














Ralph H. Rice, President Dr. W. D. Runyon, Medical Director Carl T. Prime, Secretary 
Don’t Delay Decide Today 
PUBLIC LIFE INSURANGE CO, | | : 
N GENERAL AGENTS P 
D WANTED E 
$500,000 Authorized Capital I N 
: ‘ A If you mean N 
is now offering _ ican : 
SPECIAL INDUCEMENTS Y 
If you can do L 
for 4 Business Vv 
SUPERINTENDENTS and ASSISTANTS | || C a A 
Correspondence Treated Confidentially af JACKSON MALONEY I 
A 
Write today; we may have just what you want = Manager of Agencies 
LOUIS NAROWETZ, President 
PHILADELPHIA LIFE INSURANCE COMPANY 
108 So. La Salle Street CHICAGO, ILLINOIS 111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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CAPITAL, $200,000.00 


Originator of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 
GOOD AGENTS WANTED live wire. 


Acompany born in the West, 
built for western people, 
by western men. 


Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 
































“The Oldest Company in America” 


Issued tts first Policy in 1843 


Three ieadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘‘contribution plan” of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 


‘Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 



















ANNOUNCING THE CONTINENTAL'S NEW 
NON-—CANCELLABLE DISABILITY INCOME POLICY 


| (a) It increases the sale of Life In- 





surance. 


(b) It increases the sale of Commercial 
Accident and Health Insurance. 


YOU ARE INTERESTED IN EITHER 
] Write or telegraph for particulars. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 
| General Offices: CHICAGO , ILLINOIS 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bldg., Calvert, German and Mercer St 
JOHN R. BLAND, President 























CAPITAL, PAID IN CASH. . ..$4,500,000.00 


SURPLUS. .....ccccccccccccccccccccccccccesece ® 294$3,0709, 1 
RESERVES. .....cccecccccccccccccccccccccccce: 37915,0.939,7 $19,892,130.37 


TOTAL CAPITAL. SURPLUS AND RESERVES °:+++++++++++- $24,392, 130.37 














Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 

Established "© falta 1869 

LONDON GUARANTEE & ACCIDENT CO., Ltd. “Exact 

Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 

STOKES, PACKARD, HAUGHTON & SMITH, ’ , 
Resident Managers _ 434 Walnut Street, Philadelphia, Pa. 

ELMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass. 























American Indemnity Company 


Home Office, ~ Galveston, Texas 
Cash Capital $600,000 - Assets, Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June 30th, 1919. 

The examiners in part stated: 
“The company is in a sound financial condition. Its funds are well 
invested, its reserves are ample and its affairs are efficiently 
managed. Claims are promptly settled, and policy holders and 
claimants receive fair and equitable treatment.” 





Responsible Agents Wanted Where not Represented. 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 
Reserve for Unearned Premiums..................ee00- $996,557.81 
Other Liabilities 242,981.13 
RARER SEALER ASS $250,000.00 
PP MRRDINES 5505s sis eae ae orene eee eeeeeee 956,350,28 


Surplus to Policyholders 1,206,350.28 


POCA ASSES... 6:00 ccsceeet $2,445,889.22 
WM.H. PALMER, President W. H. McCARTHY, Secretary 





The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


Surrender Values, and Special 
Advantages not found elsewhere, 


For terms and territory 


The security of the Old Line. 
The economy of the Fraternal. 


Select work, with big returns to high class representatives. 
write to 


WM. MONTGOMERY, President and General Manager 


1621 H Street, N. W. Washington, D. C. 
Reauired by the laws of the United States to maintain the legal reserve on every policy. 








National Liberty 
Gusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 
$1,€00,009.00 
10,004,667.50 
6,214,228.11 
Net Surplus 2,790, 489.39 
Surplus for Policyholders 3,790,439.39 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 





























THE PEOPLES LIFE INSURANCE COMPANY 


CHICAGO, ILLINOIS 


We have discontinued writing Industrial Busi- 
ness. Now converting 12,000 policies from 
Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 
— 











FOR FOLDER. 
SHOWING ELABORATE DISPLAY 





GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of Tue SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 








The Company that 


LEADS THEM ALL IN KANSAS 





Has the largest volume of business in force ever placed 
upon the books of any Kansas Company 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 














TDRITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 


Assets ee ee cocceees + $2,462, 182.24 
Liabilities. - cere rere ee CO OHOSHISHAFSHESPS DO DEOSB Coss 1,645,684.41 


7 $816.497.83 
W. B. MEIKLE, President and General Manager. 


Net Surplus 


4 








N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


Cc. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee 
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| A RECORD OF SUCCESS 


If you desire to know more about the most progressive Com- 
pany in the Business, writing the usual as well as special forms 
of personal disability insurance, write for Booklet entitled, 
“A RECORD OF SUCCESS.” It will interest you. 


Address: 








Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTpD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPAny 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, ®@AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 
Dwight & Hilles, Resident Mgrs. for N.V. State, 56 Maiden Lane, N.Y. 


Home Office, 
INTER-OCEAN CASUALTY CO. 
Cincinnati, Ohio. 


J. W. Scherr, President, W. G. Alpaugh, Secretary. 














at eo) So eS = 
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LIFE INSURANCE Co. 


GOO 
FOR GOOD MEN 


CBRooabins, Pres. CB. Svaboda, 
HOME OFFICE: CEDAR RAPIDS, 


The Fraternal 














THE HANOVER FIRE INSURANCE COMPANY 


Secy Incorporated 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
EE SS SES ' security of its policy. 
ee ea ee R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary William Morrison, Asst. Secy. 


Protective Home Office, Hanover Bldg., 34 Pine St., New York 














12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 
Wanted A State Manager for Michigan 
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CGuaran ec i; und 
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PURE LIFE 
INSURANCE 
SO) 1c641@)\ 


RO CI fo 
MEN OF ABILITY 


INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 
NORTH AMERICAN ACCIDENT INSURANCE CO. 


209 S. LaSalle St., Chicago, IIl. 
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THE KANSAS LIFE 
INSURANCE COMPANY 
TOPEKA 
JOHN H. EDWARDS, President 

















ANOTHER WORLD RECORD TOPPLED OVER! 


Comparisons of the recent an- 
nual statements of the various old 
line companies enable the Inter- 
national Life of St. Louis to draw 
attention to another world record 
smashed. At nine years of age it 
had outstripped all other com- 
panies for growth. Now at the 
end of a decade, with admitted 
assets, as of December 31st, 1918, 
of $11,593,728.40 and insurance 
in force of $77,042,499.90 it has 
achieved two things: 

1. The International Life has 
accumulated more admitted as- 
sets in the first ten years than any 
other old line life insurance com- 
pany. 

2. The International Life has 

Home Office accumulated more outstanding in- 
surance in the first ten years than any other old line life insurance 
company but one— that is one of the older companies which, 
however, fell short by $4,000,000.00 of accumulating in the cor- 
responding period the assets of the St. Louis Company. 

Agents! Do you want to grow with a company that has made 
a world record—a sound company headed right now rapidly for 
the $100,000,000.00 goal? Send an inquiry with full particulars 
about yourself to the 


INTERNATIONAL LIFE OF ST. LOUIS 


JINTERNATIONAL] 
UFE BUILDING!) 
CBE 
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INSURANCE IN FORCE - OVER $40,000,000.00 
YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECT/ON 


Reserve Loan Life Insurance Company "42?! 
Caen ee rere 





es 








Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 














For territory in Florida—address, W. E. HAND, General Agent, Lakeland, Fla. 
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For territory in other states, address 
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